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‘39 Output Hits 3,732,374 





Sparks 


“Aloha,” I Sing 
California Retrospect 
Once Aboard the Lugger 
Host Haberfelde 


— - 


By 
Chris Sinsabaugh 




















Y NOT another term as ref- 
eree?”? suggested Chris Sinsabaugh, 
left, to Edgar Apperson, right. 


At Home on the Range 
, THE PITY of it! To have to 
wait another year for another 
Gilmore-Yosemite economy run and 
another chance to bask in the sun- 
shine of California, while the motor 
capital shivers and freezes, seems 
almost like a life sentence. I cheer 
up, however, because the feed-box 
information I get is that I’m to be 
given a third chance to referee the 
only national stock-car contest left 
on the motor calendar. And I'm 
hoping, if this is true, that again 
Edgar Apperson will be co-referee, 
for the man who built one of the 
two first American gasoline cars 
and later produced the Apperson 
Jack-Rabbit, surely earned a recall 
on the showing he made in this 
year’s event. 
cd * *~ 

WINDING UP my “social” career 
on the West Coast, and coming too 
late to make the preceding column, 
was my “Miss June” adventure— 
not what you think, but a day on 
the waters of California Bay, Los 
Angeles’ great harbor, in George 
Haberfelde’s diesel-powered 65-foot 
jyacht yclept “Miss June.” Once be- 
fore, two years ago, the Bakersfield 
(Calif.) Ford dealer, took this visit- 
ing editor on a similar trip, along 
with the automobile editors, and it 
was so easy to take that the affair 
of Jan. 19 was a “request” pro- 
gram. 

A smaller crowd this time; the 
guests included Bill Froelich, 
Prominent Ford dealer in Los An- 
geles; Slim Barnard, of the Los 
Angeles Examiner; Herb Preg, of 
the Los Angeles News; Paul Irving, 
famous actor; Paul Sturges, of Mc- 

n- Erickson, besides the con- 
ductor. Jack Davis, who recently 

ged from Ford’s general sales 
Manager to supervise Ford sales 
(See SPARKS, Page 19, Col. 1) 
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1938’s Production) 
Exceeded by 40%, 
U.S. Figures Show 


2,975,530 Cars, 756,844 
Trucks Made in U. S., 
Canadian Plants 


By Pete Wemhoff 


Associate Editor 
DETROIT. — Topping 1938 
by slightly over 40 percent, 
1939’s production of cars and 
trucks in the United States 
and Canada totaled 3,732,374 


units, U. S. census bureau’s official 
figures showed last week. Factory 
shipments in 1938 reached 2,655,171 
units. 

Thue 1939 takes its place as the 
tenth ranking year in automotive 
history, being exceeded only by 
1929’s 5,621,045, 1937’s 5,016,437, 
1936’s 4,616,857, 1928’s 4,600,813, 1926’s 
4,505,661, 1925’s 4,427,800, 1923’s 4,- 
181,214, 1935’s 4,119,811 and 1924’s 
3,735,120. 

December’s output was 469,002 
cars and trucks, which contrasted 
with 406,960 in the like month of 
1938. AvuTomoTiveE News previously 
had estimated the year’s total at 
3,715,799 units and December’s as- 
semblies at 460,196 vehicles. 

Of 1939’s 3,732,374 units, 2,975,530 
were passenger cars and 756,844 
trucks, while plants in the U. S. 
turned out 3,577,058 units (2,866,724 
cars and 710,334 trucks) and Cana- 
dian assemblies accounted for 155,- 
316 vehicles (108,806 cars and 46,- 
510 trucks). 

In 1938, passenger car production 
reached 2,124,746 units (2,000,985 in 
the U. S. and 123,761 in Canada) 
while truck assemblies totaled 530,- 
425 units (488,100 in the U. S. and 
42,325 in Canada). 

Of the U. S. passenger car total, 
2,702,120 units were turned out for 
the domestic market, while 164,604 
units went into the foreign mar- 
kets. A total of 558,868 trucks re- 
mained in the U. S. domestic mar- 
ket, with 151,466 being built for ex- 

port. 

Month-by-month breakdown 

(Continued on Page 8, Col. 1) 


WARNING DEALERS of govern- 
ment control over the automotive busi- 
ness, Donald Richberg, former director 
of the National Emergency Council, was 


one of chief speakers during the an- 
nual National Automobile De aa! rs 
a s convention in Washington last 
week. 


40,000 Persons 
Likely to Attend 
37th Road Show 


By Mel Adams 
Staff Correspondent 
CHICAGO.—Boxcar figures, with 
regard to attendance, and stagger- 
ing statistics in the matter of 
products on display, are in order 
this week as 37th annual conven- 
tion and exposition sponsored by 
the American Road Builders Assn. 
holds forth in the International 
Amphitheater. 


By the time the dual event winds 
up next Friday, 40,000 or more del- 
egates from the United States and 
36 foreign countries will have 
checked in, according to an .esti- 
mate by Charles M. Upham, en- 
gineer-director of the association. 

The big show, occupying every 
available inch of the amphitheater, 
contains 260 exhibits built around 
every phase of highway construc- 
tion, maintenance, engineering, ma- 
terials, and haulage. 

Motor car manufacturers are con- 

(Continued on Page 7, Col. 1) 


UAW-CIO to Demand GM 


Guarantee Annual Wage 


‘DETROIT.—Contingent on a vic- 
tory in the forthcoming National 
Labor Relations Board election in 
General Motors plants, United 
Automobile Workers (CIO) an- 
nounced last week that it would 
make the following demands on 
GM after results of the poll are an- 
nounced: 


1 A guaranteed annual wage. 


A 30-hour week of five six-hour 
days, at the same pay earned 

previously in a 40- hour week. 

3 A day-rate instead of hourly- 
rate basis of pay. 

4 Vacations with pay. 


Hearings on the GM election ma- 
chinery are scheduled to open in 
Detroit Tuesday. The UAW-CIO 


and several other unions have peti- 
tioned for certification as bargain- 
ing agents for GM employes. 

The latest UAW-CIO demands 
would involve a revision of the 
contract with GM, union spokes- 
men pointed out, but demands 
made last week, involving rela- 
tively minor revisions, do not call 
for contract revision. These latter 
demands call for lay-off procedure, 
posting of seniority lists and kin- 
dred matters. 

Other proposals to be advanced 
in the event the union wins the 
election include provisions for joint 
time studies in the event of dis- 
pute over rates or production, rec- 
ognition of the shop steward sys- 
tem, premiums for night-shift 
workers, and renovation of the 
grievance machinery. 
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\Conclave Defers Action 


On Proposed Legislation 


Referendum to Determine Future Action; 
Convention Also Urges Return to 
Mid-Winter Announcements 


By William Ullman 
Staff Correspondent 


WASHINGTON.—With a record attendance of nearly 
1,000, National Automobile Dealers Assn. decided at its an- 
nual conclave here last week to submit to the entire dealer 
body of the United States—members and non-members alike 
—the text of a proposed federal bill “to restrict the channels 
of interstate commerce in the motor vehicle to those manu- 


ee or  prerny hem 
deal fairly and equitably wi 
NADA Re-Elects 
All Its Officers; 


their dealers and general 
Pittsburgh in °41 


public.” 

Text of a specific bill, which was 

placed before the convention, will 
be sent out, accompanied by sup- 
porting and opposing points of 

WASHINGTON. — Following ad- 

journment of the NADA conven- 

tion, the board of directors met for 

the election of officers, which re- 

sulted in the re-naming of the 


view, and dealers will be requested 
to indicate whether they are in fa- 

men who headed the organization 
last year. They are: 


vor of such legislation. On the 
basis of this referendum, it is 
understood, final action by NADA 
will be predicated. 
While the proposed legislation 
dominated interest at the four-day 
conclave, other important action| Stanley H. Horner, Washington, 
was taken by delegates as follows: = a, Seana: L. ee — 
A , thro ndm f | Texarkana, Tex., senior vice-presi- 
— ugh amendment of | sont; Johannes Schiott, Bridgeport, 
Conn., secretary, and D. E. Castles, 
St. Louis, treasurer. 
The 1941 convention will be held 
in Pittsburgh, that city winning 
the verdict over Chicago. Dates for 


the Wagner Act, was urged to 
protect the interests of third par- 

next year’s convention will be set 
later, it was announced. 


ties in cases of strikes. The Chrys- 
Other officers elected are: 


ler walkout last fall was cited as a 
glaring example. 
NADA went on record as re- 
questing manufacturers to 
change the announcement date for 
new models back to mid-winter. 
Manufacturers were urged to| Regional vice-presidents chosen 
and the areas they represent: T. 
B. Attmore, Washington, D. C.,, 
southeastern; Edgar D. McKean, 
Pittsburgh, northeastern; Lynn s. 
Snow, Chicago, north central; L. 
C. Cargile, Texarkana, Tex., south 


absorb a portion of the losses 
now assumed wholly by the dealers 

central; D. G. Kelly, Grand Forks, 
N. D., west mountain, and William 


in connection with the season-end 
clearance sales of cars at reduced 

L. Hughson, San Francisco, Pa- 
cific coast. 


prices. 
Delegates asked manufacturers 
to increase the discounts al- 
lowed dealers on cars. 
5 Vigorous action was urged to 
remedy the growing erection of 
state trade barriers, which impede| Following will comprise the exe- 
motor vehicle traffic. cutive committee for the coming 
Opposition was also voted to|year: 
Lynn B. Timmerman, Lima, O.; 
W. P. Sims, Phoenix, Ariz.; Harry 
Sommers, Atlanta; C. A. Morris, 
Waterloo, Ia.; and J. W. Roby, 
Shreveport, La. Roby also was 
made an honorary member of the 



























































payroll taxes, which, it was 
association. 


emphasized, are growing constant- 
Charles B. Snyder, of York, Pa., 


ly more burdensome. 
proved to be the oldest automobile 


That there was a decided dif- 
ference of opinion among the dele- 

dealer in attendance at the con- 
vention and, accordingly, was 


gates upon the basic point as to 

whether the dealers should seek 
awarded the NADA bronze plaque 
to commemorate his long con- 


federal statutory aid in the solu- 
(Continued on Page 2, Col. 3) 

tinuous service as a motor car re- 

tailer. 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 

Reported in AN Today: 

1939 

Pos. Make 


1—572,225 Chev. 
2—463,924 Ford 





1938 
Pos. 
443,591— 1 
$48,1385— 2 


Chevrolet Sells 
791,942 New Cars, 


3—342,855 Plym. 272,887— 8 e 
4200085 Buick 158,042 — 4 Trucks in 1939 
’ ge ’ 

6—152,818 Pontiac 92,821— 6 DETROIT.—Chevrolet sold 791,942 
7—139,594 Olds. 86,491— 7 ||"°W cars and trucks during 1939, 
8— 81,237 Stude. $9,484—10 || 2" increase of 30.7 percent over the 
9— 63,086 Merc. 5,069—17 calendar year of 1938, William E. 
10— 62,606 Chrysler  43,356— 9 ||foller, general sales manager, an- 


anenees last week. 

uring November and December, 
he said, 228,187 new units of the 
1940 models were sold as against 
179,669 new units of the 1939 mod- 
els during the same months of 1938. 


Total All Makes 
2,557,291 1,797,967 


For complete standings of all 
makes, see Page 15, this issue. 
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NADA to Submit P 





NADA Banquet Attendees .. . 





AT SPEAKERS’ TABLE during National Automobile Dealers Assn.’s annual 


banquet in Washington last 


Horner, 


week were, 
NADA president; Harry Somers, of Atlanta, convention chairman; L 


left to right, unidentified; Stanley 


wa: Cargile, Texarkana, Tex., senior vice-president of NADA, and D. E. Castles, 


DA treasurer. 





NADA THREESOME. Left to right 
ire State Automotive Assn.; H. L. 
hapman, of Washington. 


Fred Ber 
Seracy, Sou hampton, 


of a, secretary of Em- 
- ¥., and Fred W. 





ATTENDEES at the NADA convention were, left to right, W. L. 
ustnn .. Newark, and Palmer Hauson, secretary of the Milwaukee Automo- 


tive Trade Assn. 





Olds’ Mid-January 


Sales 


Top First Period by 18% 


LANSING.—Oldsmobile sales of 
new sixes and eights for the sec- 
ond 10-day selling period of Janu- 
ary totaled 4,123 units, the second 
largest volume for this period in 
Oldsmobile’s history, D. E. Ralston, 
general sales manager, announced 
Thursday. 

“Sales this year increased more 
than 19 percent over the 3,458 cars 
sold during the same period last 
year,” said Ralston, “and more 
than 18 percent over the 3,490 cars 
sold during the first 10 days of 
January this year,” he added. 

“While substantial sales increases 
have been made in each of the 
three series of Oldsmobiles this 
year, the most noteworthy sales 
gain is found in the Oldsmobile 
Custom ‘8’ Cruiser Series. Sales for 
the second 10 days of January of 


this series total 969 units and 
gained approximately 31 percent 
over the 740 eight-cylinder Oldsmo- 
biles sold during the first 10 days 
of January this year.” 


Langenfeld Celebrates 


Its 20th Anniversary 
CENTRALIA, Ill.—Langenfeld 
Motor Co. (Hudson), which started 
business in 1920 with four em- 
ployes, entertained 41 workers at 
a dinner’ marking the company’s 
20th anniversary this month. 

An open house party for friends 
outside of the company was at- 
tended by approximately 1,000 Cen- 
tralia residents, according to Lang- 
enfeld’s report. Gus and Joe Lang- 
enfeld, founders of the company, 
announced that 1939 was its ban- 
ner year, when total sales volume 
reached the highest figure in 20 
years. 





Convention Asks 


New Models Be 
Offered in Winter 


(Continued from Page 1) 

tion of problems which have arisen 
in dealer-factory relations, was 
clearly evident, and it is under- 
stood that the decision to submit 
the issue to the 41,000 dealers of 
the country represents a compro- 
mise of sharply conflicting views. 

This cleavage was not limited to 
the delegates but extended to the 
various guest speakers who ad- 
dressed the several convention ses- 
sions. Thus, Wright Patman, of 
Texas, spoke strongly in support of 
such legislation in a broadcast ad- 
dress, while Donald R. Richberg, 
former director of the National 
Emergency Council, was outspoken 
in his warning against the increas- 
ing encroachments of governmen- 
tal regulation. 


In another address, Harlan W. 
Kelley, special counsel of the Wis- 
consin Banking Commission and 
an authority on the administra- 
tion of that state’s widely-pub- 
licized dealer’s licensing law, 
stated that while “legislation is not 
& panacea” he felt that federal 
legislation was necessary, as well 
as additional state legislation to 
supplement it. 


Contract Is Required 

Under the terms of the bill, 
which will be submitted to refer- 
endum vote, in order to sell cars in 
interstate commerce a manufac- 
turer would be required to do so 
pursuant to a contract previously 
approved by the Federal Trade 
Commission. The act sets such 
contracts for a term of not less 
than three years; provides that the 
contract must adequately set forth 
the duties and responsibilities of 
dealers; provides against shipment 
of merchandise to the dealer ex- 
cept on written order, and the 
contract cannot be canceled ex- 
cept for cause and then only on 
180 days’ notice. Provision is made 
that, if a transportation charge is 
made by the manufacturer, it shall 
not exceed the actual cost of 
transportation. 


If the contract “controls the 
dealer,” the bill would also require 
the manufacturer to undertake fur- 
ther obligations, chief among 
which would be agreement to pur- 
chase the cars and parts and ac 
cessories of a cancelled dealer, as 
well as to assume his leases. At 
the same time, the bill would ob- 
ligate a dealer to contract with the 
factory for the three-year period. 


Bill’s Other Provisions 

Other provisions of the act call 
for prohibition of misleading ad- 
vertising, tampering with the 
speedometer on new cars, failure 
to deliver an itemized invoice, and 
the like. Provision also is made for 
establishment of a motor vehicle 
division within the Federal Trade 
Commission. 

Proponents of the bill within the 
convention declared the measure 
to be a necessary step in view of 
the failure of roundtable confer- 
ences with factory executives to 
produce tangible results. The bill’s 
opponents were equally outspoken 
in declaring that passage of such 
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roposed Legislation to Dealer Vote re 





Dealers at NADA Fete .. . 





OREGON VERSUS MAINE at NADA’s annual convention in Washington last 
tt 


week. Left to right, G. B. 
Peterson, of Port and, Me. 


member of legislative committee, and R 
of Portland, Me. Both Wallace and Bomey are directors of NADA. 


Wallace, of Portland, Ore., chats with Ellio 


. M. Bomey, 





ALSO PRESENT at NADA banquet were, left to “oe Henry A. Week, peest- 
ore 


dent, Weil Scott Bros., Baltimore distributors; Al 


Sun, and C. Markland, 


i 


LEFT TO RIGHT 
Southampton, Pa.; Norman E. Sil 
eneral peanezer of Pennsylvania 

MAC, New York City. 


Col. E. B. options, of Wheeling, W. Va.; 
attorney, 
dealers association, and R. F. 


’Brien, of the Ba 


president, Automotive Trade Assn. of Nebraska. 





William Be 


Wash 
Bromley, of 


gton; 





NADA ATTENDEES included, left to right, W. A. Grant, Fremont, Neb.; 


A. H. Jones, Hastings, Neb., and J 


ing care of overallowances on used 
cars is hardly in accordance with 


legislation would be the beginning|the law that prohibits price dis- 


of an era of even more rigid 
bureaucratic control over the busi- 
ness of retailing as well as the 
making and distributing of motor 
cars. 

Stepping outside the field of their 
own trade interests, the dealers 
adopted a resolution urging the 
United States to stay out of 
Europe’s wars. 


ATAM Directors Meet 

The convention proper opened 
Tuesday morning, although ses- 
sions of the board of directors of 
NADA and of the Automotive 
Trade Assn. Managers—the former 
presided over by President Stanley 
H. Horner, of Washington, D. C., 
and the latter by John E. Raine, of 
Baltimore, Md.—had been held on 
Monday. 

Johannes Schiott, NADA secre- 
tary, stated in his report that 
adoption by the automobile in- 
dustry of the principle of equal 
treatment and price maintenance 
as a means of eliminating the 
“chaotic conditions’ in automobile 
retailing, was essential. He said 
that “the present method of tak- 


crimination. It would seem that 
the best way out for the industry 
would be legislation which would 
legalize a method of determining 
the cash value of used cars ac- 
cepted by a dealer in lieu of 
money.” 

James Dalton, editor of MoToR, 
spoke at a luncheon sponsored by 
the Washington Automotive Trade 
Assn., and at which Lee D. But- 
ler, convention co-chairman and 
WATA president, was toastmaster. 
Dalton urged that the dealers 
“make haste slowly” in seeking 
federal legislation to cure the vari- 
ous ills which beset the automobile 
retail trade, and expressed the 
opinion that in the final analysis 
it would be found that virtually all 
of these problems could be settled 
far better between the dealers and 
the factories themselves, without 
calling in the federal government 
as a policeman whose heavy foot, 
once inside the door, probably 
never could be removed. 

On Tuesday afternoon, Rich- 
berg delivered his brief address in 
which he made it plain to the deal- 


- L. Johnson, Montpelier. 


ers that federal regulation is far 
from an unmixed blessing, and he 
showed that dictatorships are built 
upon the steady assumption of 
regulatory power by the central 
government. He remarked that it 
is too easy these days to slip 
“from a white shirt to a black, 
brown or some other color dicta- 
torial shirt.” He declared that 
American business faces a decision 
“not between self-government in 
industry and state socialism but 4 
choice between self-government in 
industry and complete political 
control of industry.” 
Asks Greater Protection 

In discussing the subject of 
“Equalizing Competitive Oppor- 
tunities for Automobile Dealers by 
Contract,” Charles W. Bishop, 
NADA general counsel, emphasized 
the need for greater protection for 
the dealer in his contract with the 
factory and also took occasion to 
commend Alfred P. Sloan and W. 
E. Holler for what he asserted to 
be “important improvements’ 1 
the Chevrolet company’s dealer 
agreement. : 

A strengthened dealer organiza 
tion was described as essential to 

(Continued on Page 10, Col. 1) 
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By William C. Callahan 


Epitor’s Note: Because of the illness of our own Bill Callahan, who 
was stricken with a strep throat while covering the National Auto- 
mobile Dealers Assn.’s annual convention in Washington last week, 
his regular Dealers Tell Me column is omitted this week. It will be 


resumed next week. 





Sales of 210,001 Cars, Trucks 
Reported by New England 


special to Automotive News 
BOSTON.—With December reg- 
strations for Maine not yet com- 
piled, there were 210,001 new cars 
nd trucks sold in New England 
st year, according to figures of 
Direct Mail Service, Inc., of Bos- 
ion. Of these 180,213 were cars and 
9,788 commercial vehicles, or 61,- 
9 more than in 1938, 


Of that increase, the 30,995 
Massachusetts sales were 201 units 
yore than all the other five New 
fngland states combined. If an 
werage price of $600 were placed 
m each unit, the value would be 
more than $126,000,000. 

In 1938 there were 126,234 cars 





Buick’s January 
Sales Are Setting 
Record for Month 


FLINT.—An all-time sales record 
or January is in prospect for 
Buick as dealers reported retail 
iveries during the second 10 
ys of January 48.5 percent over 
year ago. 
Domestic retail sales were 6,429 
nits, according to W. F. Huf- 
lader, general sales manager, com- 
ing with 5,653 in the previous 
days and with 4,328 in the cor- 
ponding period last year, Jan- 
y sales reported to date total 
2082 units, against 7,954 last year, 
m increase of 4,128 cars or 51.9 
ercent during the 20-day period. 
This is the highest Buick volume 
br this season on record, Huf- 
ader said. A total of 100,473 of 
he 1940 models have been sold at 
in the United States, com- 
ed with 71,275 in the corre- 
ponding period following the in- 
oduction of the 1939 models, he 
d. This is a gain of 41 percent 
the first four months. 


Applegate, Well Known 
In Dealer Circles, Dies 


RACINE, Wis.—Frank H. Apple- 
ate, president and treasurer of 
ank H. Applegate, and a past 
esident of the Wisconsin Auto- 
otive Trades Assn., died Jan. 22 
ha ees hospital from a bullet 
ound. 


Mr. Applegate was widely known 

m the automotive industry and 
mas a past vice-president of the 
ational Automobile Dealers’ 
Assn. 


ICC Rules Issued 


WASHINGTON.—Every motor car- 
er listed in the records of the Inter- 

Commerce Commission has been 
tailed a copy of the ICC’s revised 
notor carrier safety regulations and, 
M addition, 25,000 copies have been 
id through the office here of the 
uperintendent of documents. 









tight, Robert F. Gloster, 


AT Studebaker’s new showroom on Broadway. Left to 
meee Sees Me ‘Ogden Reid, Raymond D. SaOwE, Goames, Book 
ad F . ill. Gloster is the assistant sales manager 0 er in 
New York: Fe Honor te the publisher of the New York Herald Tribune; Loewy 
is the industrial designer; Beck is publisher of Collier’s; and Hakewill is media 
tirector of Roche, Williams & Cunnyngham agency. 


and 21,978 trucks listed. Had there 
been no strike at Detroit, registra- 
tions for last year would have been 
several thousand more, it is be- 
lieved. When the Maine totals come 
in it may add close to 1,000 to the 
year. 

Both years Massachusetts re- 
corded more car sales than the 
other five states, but in truck units 
it fell behind. In 1938, of the 126,- 
234 cars sold, the Bay State ac- 
counted for 65,883 or 5,432 above 
the rest of New England. Of the 
21,978 commercial vehicles the out- 
side New England area registered 
12,102 against 9,876, or 2,226 more 
than Massachusetts. Yet in total 
units the Bay State was 3,206 
ahead. 

For 1939, of the 180,213 cars 
sold, the 93,454 sales in the Bay 
State compared to the 86,759 out- 
side. But again the truck unit sales 
for Massachusetts of 13,250 against 
16,538 in the other states was a 
Bay State loss of 3,288. Yet its net 
gain of the totals was 3,407. Of the 
total 1939 gain Massachusetts, with 
30,995 against outside area’s 30,- 
794, the Bay State led by 201. 

In 1939 Connecticut ranked sec- 
ond with 45,279 sales, a gain of 
13,947 over 1938. Maine really ranks 
third. For 11 months it had 18,047 
or a gain of 334. December will 
add several hundred to that figure. 
Rhode Island’s 18,545 topped 1938 
by 6,644 units for fourth place. 
New Hampshire was next. Its 12,- 
866 was a gain of 4,229. Vermont’s 
total was 8,550, a 2,663 gain. 


Pontiac Reports 
Jan. Sales Up 
36% Over 1939 


PONTIAC.—Retail deliveries of 
Pontiac cars in the United States 
for the second 10 days of January 
were 5,205 which is a record for 
that period, according to D. U. 
Bathrick, general sales manager. 
This is an increase of 56.5 percent 
over the same period of 1939 when 
3,325 cars were delivered. 

Used car sales also set a new 
January second 10-day record with 
10,521 units for the period com- 
pared with 8,011 for the same pe- 
riod last year. 

Inventories of new cars have 
reached normal for the first time 
since the 1940 car model announce- 
ment last October, Bathrick pointed 
out, while used car stocks were 
turning at the rate of once in 34 
days. On Jan. 20 there were four 
times as many unfilled orders for 
new Pontiacs as there were one 
year ago. 











Chevrolet Dealers Confer .. . 





DETROIT DEALER head chats with W. E. Holler, Chevrolet general sales 
manager, at first of 45 Chevrolet zone meetings which will be held during next 
few months. The two-day session was held in Detroit last week, and shown 
here are S. T. Hanson, left, of Hanson Chevrolet and Mack-Gratiot Co., presi- 
dent of the Detroit Auto Dealers Assn., and Holler, at right. 





AMONG THOSE attending the Chevrolet luncheon last Thursday in Detroit’s 
Hotel Statler were, left to right, J. S. Hunt, and H. M. Buchanan, both of 
Highland Chevrolet Co., Highland Park, Mich. 





Nationwide Dealer Sessions 


Are Opened by Chevrolet 


DETROIT. — Optimism for sales 
efforts in 1940 was expressed to 
250 Chevrolet dealers of the Detroit 
zone by William E. Holler, general 
sales manager, Thursday, in the 
ballroom of the Statler Hotel at a 
luncheon and all-afternoon busi- 
ness meeting. 

A. F. Young, regional manager, 
was master of ceremonies and R. 
E. O’Brien, zone manager, was host 
to the dealers and company execu- 
tives. 

The Detroit zone meeting was 
ithe urst of 44 similar dealer con- 


Chevrolet Sales 
Increase 41% in 
First 20 Days 


DETROIT.—A sales gain of 41.5 
percent during the first 20 days of 
January over the same period last 
year was reported by Chevrolet 


‘dealers, W. E. Holler, general sales 


manager, announced here Friday. 
Total sales for the month thus far 
are 47,293 new passenger cars and 
trucks. 

In the second 10-day period, 
Holler said, sales were up 37 per- 
cent over the same period last year 
and 14.3 percent over the first 10 
days of the month this year. From 
Jan. 10-20, 25,226 cars and trucks 
were retailed, as compared with 
18,405 units in the same period in 
1939, and 22,067 units in the pre- 
ceding 10-day period this year. 

Used car sales likewise held to 
the strong upward trend. A gain of 
17.6 percent was reported for the 
second 10-day period over the first 
period this month. From Jan. 10- 
20, 38,715 used cars were retailed, 
as compared with 32,919 units sold 
during the first 10 days. 


Buys Distributorship 


DETROIT.—Walter Ethan Allen, 
formerly connected with the factory 
staff of the Chrysler Sales division, 


‘has assumed the Chrysler and 


Plym- 
outh aaa. in Oklahoma City, 
succeeding Frank Clark’s, whose busi- 
ness he purchased. Allen will conduct 
an independent operation as sole own- 
er of this business. 


ferences that Holler will hold, 
countrywide, between now and 
June 14. The meetings will reach 
8,600 Chevrolet dealers. 

“Sales leadership is achieved by 
exerting every effort to bring a 
quality product to the favorable at- 
tention of the customer,” said Hol- 
ler. “In the competitive market of 
1940, the best trained selling organ- 
ization compose the best selling 
group in the country. 

“The 1940 Chevrolet is being 
backed by the largest advertising 
programs since 1929, and dealers 
and salesmen are finding no diffi- 
culty in bringing it to the favor- 
able attention of customers. 

“All successful sales efforts in 
the automobile field must give 
proper attention to the used car. 
Chevrolet dealers have demon- 
strated their skill in recondition- 
ing and merchandising used cars. 
The spirit of the entire sales or- 
ganization is aroused to step out 
and sell.” 


Brunson Joins Jones 


ST. LOUIS.—Jones Engineering and 

fg. Co., makers of Metalife crank- 
case additives, Motop overhead oilers, 
Motop oil and Motor Flux tune-up oil, 
announce that I. - Brunson is now 
associated with their company. 


















Chicago Dealer Mortalities Dip 


39 Rate Drops 
To 10.8 Percent, 
Survey Reveals 


CHICAGO. — Fifty-one new car 
outlets, including two distributor- _ 
ships, dropped or lost their fran- 
chises last year in Cook County, 
to constitute a dealer mortality 
rate of 10.8 percent, according to 
an analysis made by the Chicago 
Automobile Trade Assn. 

The net mortality rate, the asso- 
ciation adds, was 7.7 percent, since 
15 of the 51 dealers took over other 
new car franchises in the county. 
Most of the 51 cases, it was stated, 
were “confined to only a few lines.” 

There was greater stability than 
in the previous year, the CATA 
survey revealed. The figures for 
the 11 months ending May 21, 1939, 
showed a mortality rate of 14 per- 
cent. 


That the automobile retailing 
business still holds an attraction 
is disclosed in another report com- 
piled by the association, wherein 
the number of dealers on Dec. 31, 
stood at 483, a gain of 20 over the 
463 total 12 months earlier. 


Elaborating upon its findings, the 
CATA states: 


“The increase was largely lim- 
ited to three or four groups, and 
nearly all lines maintained the 
same number of dealerships 
throughout the year. The increase 
took place entirely in the city of 
Chicago, the number of agencies 
increasing from 293 in 1938 to 341, 
while outlets outside Chicago de- 
creased from 170 to 169.” 

Following is the comparison in 
number of Cook County outlets by 
makes: 

Dec. 31, 1939 Dec. 21, 1988 


EG: Sevinvectene 32 32 
MEE: Sot wieweats 11 11 
Chevrolet ........ 50 51 
ee 34 35 
ME. s:dnesta vias 1 0 
errr 39 40 
eee 40 41 
MS 664.66.0<csakex 61 61 
Graham .......... 13 11 
EEE, shiGa6ae Ken 36 26 
Hupmobile ....... 3 6 
eee 11 12 
eee 6 4 
Lincoln-Zephyr ... 33 32 
MEOPOOET  occ0ccsiesc 37 18 
Nash-Lafayette .. 35 34 
Oldsmobile ....... 33 34 
POGMOPA ....ccsics 18 16 
Piymouth ........ 110 113 
EME <o6.0:a dace 43 40 
Studebaker ....... 30 25 
MUR asaseseceee 28 27 
Burkett Succeeds Doss 
At Ford Dearborn Branch 


DEARBORN.—H. J. Burkett last 
week was appointed manager of 
the Dearborn branch of the Ford 
Motor Co. Announcement of the 
appointment was made by H. C. 
Doss, head of the general sales de- 
partment of the company. The 
Dearborn branch managership has 
been vacant since late December 
when Doss was elevated from the 
branch to his present position. 

Burkett comes here from Okla- 
homa City, Okla., where he has 
been manager of that branch of 
the company since 1936. 





To feel the pulse of the industry, 
consistent sending of ame News 
is a necessity. 





100,000TH MERCURY is delivered to Mr. and Mrs. 


cortes 


a silver medallion readin 
guests of the company, the 
the new car. 


**100,000t 


Wash. H. C. Doss, left, i h 
to deliver the car to them ‘himself. He al 


h Mercury 8” attached. 
Washington couple Ag 


M. E. Hannon, of Ana- 
e of Ford general sales, was on hand 
80 gave Mrs. Hannon a set of keys with 
started their journey home in 
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Motor Share Price Averages Firmer Than Others 


Confusion Over Inventories 
Stalemating Stock Market 


Special to Automotive News 
NEW YORK.—Shares of automo- 
tive companies have given an ex- 















De Soto Conducts 
One-Day Session 
For Field Men 


DETROIT. — District, merchan- 
dise and regional managers of De 





Stock Averages 


cellent account of themselves in Previous Latest Year 

recent markets, although they have | 2 motors ........... oor 3506 or 2917 Friday for a field-seafh reat 
a 5) Sas Sees: oe Meee 10 +o al sage ahe3 F038 24.35 with ic G. Peed vioo-ptediaae w 
is in the fact that since the first of |"; Hiv-ruppers 1.112277 2277. 25-64 charge of sales, and other tactery 


the year, the Dow-Jones industrial 
stock price average has dropped 
about nine points, whereas the 
Automotive News automotive stock 
price average has declined only a 
little more than two points. 
Although the declines, measured 
on a percentage basis, are more 
nearly the same, comparison of 
some of the drops in prices of in- 
dividual stocks tell the story. Gen- 


executives. 


The one-day session was held at 
the Hotel Fort Shelby and brought 
together the 125 field men for their 
first joint meeting of 1940, 

_ According to Peed, the staff 
meeting was called for the dual 
purpose of discussing sales policies 
to be followed this spring, and to 
give a number of new men an op. 
portunity to meet the other mem- 


are down much further from their 
highs of last fall. 

Automobile production also is be- 
ing referred to in Wall Street as a 
“tower of strength” in the present 
industrial situation. However, the 
outlook for the remainder of the 
first quarter and the second quar- 
ter remains obscure as far as in- 





CADILLAC-LASALLE merchandising class in session. Dealers of Southern 
California een attend used car sales school conducted by C. R. Kirkpatrick, 
used car merchandising manager of Cadillac, in Hotel Ambassador, Los Angeles. 
Photo shows opening of the school, which was an all-day session. Standin > 
left to right, Art Dawson, California district manager; Kirkpatrick, and D. E. 
Ahrens, general sales manager of Cadillac-LaSalle. 


eral Motors is off 3 points from 
the beginning of the year and 
Chrysler is off 8, declines of 5.5 per- 
cent and 9 percent, respectively. 
U. 8S. Steel is down 9 and Bethle- 
hem 11, drops of about 14 percent 
in each instance. And the steels 


CATA’s Report 
Shows Uptrend 
In Chicago Area 


CHICAGO —Activities of the 
Chicago Automobile Trade Assn. 
during 1939 reflected the turn for 
the better in sales of motor cars, 
as well as the pickup in business 
generally in the Chicago area. 

For instance, the number of 
dealer calls for license identifica- 
tion of car owners rose from 41,- 
701 in 1938 to 45,741 last year. 

An increase was also shown in 
the number of placements in jobs 
by the CATA employment bureau, 
the 1939 figure being 1,513 as 
against 1,103 the preceding year. 

Improvement in car adver- 
tising standards was achieved, ac- 
cording to the CATA, which point- 
ed to the record of the Chicago 
Better Business Bureau’s automo- 
bile division. Although there was 
an increase in the number of in- 
vestigations, totaling 2,522 last 
year, and a decline in the number 
of customer complaints, which 
amounted to 632. 

The Better Business Bureau, 
which has the financial support of 
the CATA and the co-operation of 
newspapers and radio stations, 
also made 235 shoppings of used 
car credits in 1939. It secured the 
publication of 37 corrections. 





Alemite Now Offering 
New Work Bench Units 


CHICAGO —Two streamlined 
work benches for modernizing the 
mechanical and automotive repair 
departments of garages, service 
stations and similar’ establish- 
ments, are announced by _ the 
Alemite division of Stewart-Warner 
Corp. 

| as Alemite work bench 
units, these latest additions to Ale- 
mite automotive service equipment 
have been produced as a result of 
surveys which have proved the 
success of the modernized lubrica- 
tion department plan, and the ur- 
gent need for extending this plan 
to include a complete modernized 
setup for all departments of an 
automotive service shop, officials 
state. 


dustrial production as a whole is 
concerned. Volume, of course, will 
depend much on how fast inven- 
tories, built up in the final quarter 
of last year, can be worked off. 
That, in fact, probably is the core 
of the entire problem. But inven- 
tories are something of a mystery 
for industry as a whole. This is the 
field in which official statistics are 
too far behind to be of much use, 
and private figures tend to vary 
considerably. 


Confusion over this point of in- 
ventories probably explains the 
stalemate in the stock market 
more than any other single factor. 
Another unknown factor is the 
amount of buying from abroad that 
is ahead. The course of the war on 
land is being watched closely for 
the answer to this question. 


Earnings statements for 1939 will 
begin to pour in soon, and indica- 
tions are that those of automotive 
companies will, for the most part, 
show substantial improvement over 
the preceding year, with much of 
the gains being accounted for in 
the final quarter. 

To what extent earnings figures 
generally will affect stock prices 
remains to be seen. The general 
belief is that 1939 profits have long 
since been discounted, with eyes 
of the market now turned on likely 
profits for the months ahead. 


GM Plants Set 
New Safety Mark 


DETROIT.—General Motors 
Corp. set another all-time in- 
dustrial safety record in 1939, with 
the 88 GM. plants in the United 
States and Canada reporting a 
frequency of only 3.72 lost-time 
accidents for each 1,000,000 hours 
worked. 

This was a 24 percent improve- 
ment over 1938 and it marked the 
fifth consecutive year in which a 
new low record was established. 


In seven of the GM plants there 
were no lost-time accidents in 
1939 and in one of these, the Fisher 
Body plant at Janesville, Wis., 
there were no lost-time accidents 
in either 1938 or 1939. 


Mechanics Seek Pact 


CHEYENNE, Wyo.—A proposed new 
contract, affecting approximately 100 
automobile mechanics, has been sub- 
mitted to the Cheyenne Automobile 
Dealers’ Assn. by the automobile me- 
chanics union, asking for a minimum 
wage rate of 90 cents an hour and a 
flat guarantee of not less than $36 a 
week. Under the old agreement which 
expired Jan. 1, wage rates scaled up- 
ward from 80 cents an hour. 



































LOS ANGELES.—An all-day ses- 
sion on used car merchandising 
highlighted the meeting of Cadil- 
lac-LaSalle’s California dealers dur- 
ing the recent visit of D. E. 
Ahrens, general sales manager. 


Instead of calling the dealers to- 
gether for the purpose of present- 
ing “plans for a forthcoming sales 
and advertising campaign,” Ahrens 
spent his time visiting dealers in 
their places of business, being ac- 
companied on his tour of inspec- 


Michigan Signs 
Reciprocity Pact 
With Wisconsin 


MILWAUKEE.—An agreement 
was reached last week in Chicago 
putting an end to the interstate 
truck license warfare which has 
been carried on between Wisconsin 
and Michigan for many years. 

The agreement, effective imme- 
diately, follows to some extent a 
Wisconsin-Minnesota truck license 
reciprocity pact approved last No- 
vember. The agreement specifies 
that passenger vehicles, including 
cabin trailers, registered in either 
state, will be extended full priv- 
ileges in the other state for 90 
days. When residence is established 
in the state, where the vehicle is 
not licensed, a new license must be 
secured in the resident state. 


The pact further provides that 
a private trucker, operating his 
own vehicle and hauling his own 
goods from one state to the other, 
will receive full license privileges 
in both states; that truckers may 
not engage in intrastate transpor- 
tation, described as picking up and 
delivering produce, goods and mer- 
chandise in a state other than that 
in which they are licensed, and 
that license plates issued in one 
state for dealers, manufacturers 
and driveaway vehicles will be 
valid in the other. 


Montreal-to-N. Y.-Border 
Superhighway Is Planned 


MONTREAL. — Within the near 
future, official announcement will 
be made by the Provincial govern- 
ment that a new superhighway is 
going to be built between Montreal 
and the New York State border, 
according to advices conveyed to 
the Royal Automobile Club of 
Canada at its annual meeting held 
in the Ritz-Carlton Hotel here. 

Members were assured the infor- 
mation came from official quarters. 
It is understood that a start is to 
be made on the new 30-mile high- 
way in the spring. It will be of the 
most modern type, connecting the 
Honore Mercier Bridge at Caugh- 
nawaga with Mooers, N. Y., which 
is considered a favorable spot to 
tap the heavy tourist travel that 
penetrates into the Adirondack 
mountain region. 


Sells Company 


Used Car Merchandising 
Features Cadillac Meeting}: 


tion by Art Dawson, California dis- 
trict manager, and the two general 
managers of the Don Lee state- 
wide distributorship, Joel E. Brown 
and Fred Pabst. 


However, there was a dealer as- 
sembly and Ahrens was present; 
but the headman of the mobiliza- 
tion was C. R. Kirkpatrick, man- 
ager of used car merchandising. 


The used car manager’s session 
was an all-day school. Sans the in- 
spirational oratorical outbursts or- 
dinarily offered by sojourning brass 
hats, the sales seminar was a day 
of skull practice. The instruction 
was practical and the subjects cov- 
ered included every phase of used 
car merchandising. 


While Kirkpatrick was the pro- 
fessor, he did not do all the talk- 
ing. He invited the assembled deal- 
ers to present their views and 
make suggestions and criticize the 
program at will. 


“The importance of streamlining 
our meetings and making used car 
merchandising the ‘major’ of every 
dealer at the school can be appre- 
ciated when Cadillac-LaSalle ad- 
vancing sales figures are consid- 
ered,” said Brown, who is Don 
Lee’s general manager in Southern 
California. “Increased new car vol- 
ume means increased used car in- 
ventories and that means more 
used car business must be done. So, 
the executives from the Cadillac- 
LaSalle factory came out here and 
gave us a lot of good, sound used 
car merchandising instruction in- 
stead of a ‘pep talk’ and a pat on 
the back.” 





Oklahoma Carriers Set 


Date for Fall Conclave 


ENID, Okla.—Annual fall con- 
vention of the Associated Motor 
Carriers of Oklahoma will be held 
here in November, according to H. 
C.. Mitschrich, chairman of the 
Enid chamber of commerce con- 
ventions’ committee. 


Association is composed of bus 
and truck operators of the state, 
and the convention usually is at- 
tended by 300 to 400 operators. It 
will be a two-day convention with 
a business and entertainment pro- 
gram scheduled. 


bers of the organization an 

the factory in operation. ries 
In addition to Peed, factory men 
appearing on the program were J. 
Wagstaff, general sales man- 
ager; R. M. Rowland, assistant 
general sales manager; D. M. Her. 
rick, director of regions, and Karl 
H. Bronson, director of advertising 
and merchandising. 





Weaver Is Named 
Export Secretary 


DETROIT.—Charles R. Weaver, 
for the past four years affiliated 
with the Automobile Manufacturers 
Assn. on export matters, has been 
appointed secretary of the organi- 
zation’s. export committee and 
manager of its export department. 
He succeeds George F. Bauer. 

Announcement of Weaver's ap- 
pointment follows naming of B. C. 
Budd, of Packard, as export com- 
mittee chairman and H. M. Salis- 
bury, of Nash, and R. J. Archer, of 
Willys, as new members of the 
committee. 

Other members of the com- 
mittee are A. L. Frank, of Stude- 
baker; Allen C. Germann, Hudson; 
James D. Mooney and Graeme 
Howard, General Motors; W. Led- 
yard Mitchell and C. B. Thomas, 
Chrysler, and L. P. Thayer, Inter- 
national Harvester. 





Indiana Court Rules 
On Mechanics’ Liens 


INDIANAPOLIS. — Automobile 
mechanics or garage proprietors 
cannot hold a mortgaged automo- 
bile to assert a mechanic’s lien for 
repair work done on the automo- 
bile, the Indiana supreme court 
has ruled. The mechanic would 
have that right, the court ruled, 
only in the event terms of the 
mortgage required the driver of 
the machine to keep it in repair. 


The appeal was filed by the Per- 
sonal Finance Co., Hammond, Ind., 
holder of a mortgage on a car 
driven by Gilford King, also of 
Hammond. While Mr. King was in 
default on his payments, he had 
repair work done. He could not 
pay the repair bill and the loan 
company filed a replevin suit to 
secure the car. Herbert R. Fleck- 
en, garage owner, filed a counter 
claim and was upheld by the 
county court. 











DALLAS, Tex.—Sale and transfer of 
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to the Herrin Transportation Co. of 
Houston and New Orleans is an- 
nounced. 
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Renew Reciprocal Trade Act 


Urged to 


e 


Budd Tells of Its Benefits 
To U.S. Automotive Industry 


Special to Automotive News 

WASHINGTON .—The automotive 
industry last week joined the fight 
for renewal of the Reciprocal Trade 
Agreements Act by Congress, be- 
cause Of its “importance as a con- 
tributor to domestic prosperity as 
well as foreign sales.” 


In a statement submitted to the 
House ways and means committee 
by B. C. Budd, chairman of the 
Automobile Manufacturers Assn.’s 
export committee and vice-presi- 
dent of Packard Motors Export 
Corp.. it was emphasized that, 
while trade agreements have con- 
tributed to an expansion in auto- 
mobile exports, between 85 and 90 
percent of motor vehicle produc- 
tion in the United States is sold 
domestically. 


Budd told Congress “we would 
not indorse trade agreements if it 
were thought they jeopardized or 


May Best Selling 
Month of Year, 
Survey Reveals 


CHICAGO.—After delving into 
the record of new car registrations 
over a period of four years, the 
Chicago Automobile Trade Assn. 
finds that May is the best selling 
month in Cook County, followed in 
order by April, March, June, De- 
cember and July. 

This was not the order of stand- 
ing in each of the four years, how- 
ever, as evidenced by the follow- 
ing percentages of monthly regis- 
trations: 

1939—April, 12.5 percent; May, 
121 percent; December, 10.3 per- 
cent; March, 10 percent. 

1938—December, 13.3 percent; 
March, 10.9 percent; April, 10.8 per- 
cent; January, 10.6 percent. 

1937—May, 11.5 percent; April 
and July, 10.7 percent; March, 10.6 
percent. 

1936—May, 11.6 percent; April, 11.1 
percent; June and December, 11 
percent. 





N. J. Asked to Spend 
$43,045,755 for Roads 


TRENTON, N. J.—Expenditures 
totaling $43,045,755 from the state 
highway fund during 1940 were 
recommended by Gov. A. Harry 
Moore in his budget message to 
the state legislature, which con- 
vened here Jan. 9. Estimated high- 
way fund _ revenues, principally 
comprising gasoline taxes and mo- 
tor vehicle registration and license 
fees, were listed at $46,169,000 for 
1940, compared with $46,311,691 last 
year. 


The budget absorbs an estimated 
1940 deficit of $3,100,000, which was 
caused by diversion of highway 


ifunds to unemployment relief fi- 


nancing. Another $2,000,000 is ear- 
marked for 1940 diversion to re- 
lief, as was provided in a two-year 
relief financing program adopted 
by the 1939 legislature. 


TEST USED 
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Qdicates the degree of vacuum attained within the bo 
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adversely affected the home mar- 
ket, where such a preponderance 
of our production is sold.” 


Illinois and Iowa alone, in 1937, 
bought more vehicles than all for- 
eign markets combined, Budd said, 
while Louisiana alone took more 
than were exported to the Union 
of South Africa, this country’s larg- 
est foreign market. 


“During recent weeks,” Budd 
continued, “fear has been expressed 
by some opposed to this act that 
increased imports will be harmful 
to the American farmer. We do 
not share this belief. As a group, 
the farmers of this country are our 
best customers and we are cer- 
tainly mindful of those why buy 
such a large share of our prod- 
ucts.” 


Budd stressed the employment 
and consumption of farm and fac- 
tory products resulting from _ in- 
creased automobile exports and 
showed how, between the years 
1929 and 1932, before the reciprocal 
treaties, these exports shrank from 
nearly 1,000,000 cars and trucks to 
180,000. The act was passed in 1934 
and by 1937 motor exports had in- 
creased to 683,000 units, a net gain 
of 500,000 from the low point. 


“The automobile industry does 
not attribute the quadrupling of 
our export business in four years 
to the trade agreements alone,” 
said Budd, “but it does believe it 
was a most important contributing 
factor. 


“We believe that the duty reduc- 
tions that have been made have had 
no serious effect on the agricul- 
tural industry, while increased ex- 
ports have widened the market for 
farm products. In our industry 
alone, raw materials as well as fin- 
ished products from every state in 
the Union, go into the manufac- 
ture of cars and trucks. 


“Another reason we desire re- 
newal of the trade agreements act 
is that the alternative is a serious 
one. Certainly a policy of excessive 
protectionism again would end 
in retaliation, reprisals and a clos- 
ing of market we must depend 
upon for disposal of our surplus 
production. 


“An extension of the act is urged 
because we believe the benefits al- 
ready gained will continue. We also 
believe other large and important 
markets for our products may be 
added to the 22 nations that have 
already signed agreements. It is 
doubly important now, with such 
unsettled conditions abroad, and so 
many of our normal markets closed 
to us, that maximum sales be se- 
cured in the countries that remain 
open.” 


Service to Continue 


MONTREAL.—Pending a definite de- 
cision by the United States interstate 
commerce commission, trucking com- 
panies will continue to operate serv- 
ices between New York City and Mon- 
treal, D. J. Loomis, of New York, told 
the Quebec Transport and Communica- 
tions Commission. He testified at a 
hearing at which railway companies 
operating in the Province of Quebec 
are opposing the truckers’ request for 
permanent permits to maintain such 
service. 


connection to a suction fan which enables the air to be drawn from within | 
s to a vacuum gauge which | dustry and retail sales to industrial 
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EXTRA-WIDE, deep auxiliary seats that are fitted close together for the 


comfort of a ded 
this new Plymouth ‘‘Seven- 
engineers designed the biggest 


er, make it easy for nine to ride comfortably in 
assenger’”’ sedan. To 
lymouth chass 


ee such a roomy interior, 
s ever built—with a 137-inch 


wheelbase. This model comes either as a conventional sedan shown above, or 
with glass partition as a chauffeur-driven limousine. 


K.C. Safety Fair Replaces 


Dealers’ Annual Car Show 


Special to Automotive News 

KANSAS CITY.—A Safety Fair, 
to take the place of last fall’s post- 
poned automobile show, will be 
held Feb. 1-3 in Municipal audi- 
torium here with 1940 motor cars 
in the limelight. There will be no 
admission charge, and officials ex- 
pect that close to 300,000 persons 
will attend during the three days. 

Because of its approach to the 


British Exports 
Of Cars Jump 
26% Since War 


MONTREAL.—British plants ex- 
ported 300 automobiles each work- 
ing day last November, an increase 
of 26 percent over exports in No- 
vember, 1938. More automobiles 
were shipped to Australia, India, 
Burma, Portugal and Uruguay 
during the first three months of 
the European war than ever be- 
fore in the industry’s history for 
a similar period. Exports to Uru- 
guay increased 536 percent. 

Increases in exports to other 
countries were as follows: Canada, 
20 percent; Ceylon 123; British 
West Indies 80; Thailand (Siam) 
64; Burma 42; Portugal 40; Hire 
45; Australia 31 and South Africa 
18. 

Exports of cars to New Zealand 
and Scandinavia fell considerably. 
New Zealand has announced, how- 
ever, that it will buy foreign cars 
only from Great Britain. 

Berlin announced last week that 
exports of German automobiles 
had stopped altogether. 


Outlook Favorable 
For Vehicle Sales 


NIAGARA FALLS, N. Y.— The 
industrial picture here is favor- 
able for continued gains in auto- 
mobile sales. Bank debits, postal 
receipts and credit clearances dur- 
ing December continued to in- 
crease although employment 
showed a slight dip for the first 
time in many months. 

But employment here on Jan. 1 
was 19.4 percent higher than in 
January, 1939, and the total of 
payrolls for the first of this year 
was $3,068,551, or $286,905 more 
than in November and _ $639,779 
above December, 1938. 

Following the customary lull in 
auto sales after the first of the 
year, volume is expected to pick 
up again and dealers here look for 
good sales in the first and second 
quarters of 1940. 








Sets Distribution 
NEW YORK.— Philip M. Carter, 
chairman of the board of Differential 
Wheel Corp., announces that its sub- 
sidiary, Pressurelube, Inc., 
ranged for the exclusive 


: distribution 
its portable 


grease gun by the 
Detroit. The 
agreement trucking in- 


covers’ the 


has ar- | 


automobile show problem, the 
Safety Fair here is attracting at- 
tention of other cities, where an- 
nual shows have either been 
dropped or “open house” displays 
substituted. It is understood that 
the National Safety Council is 
sending a special representative to 
the local exposition, in the belief 
that the showing may presage a 
new trend in exhibition of motor 
cars and trucks. 


With co-operation of the Kansas 
City Motor Car Dealers Assn., more 
than 20 local dealers and distrib- 
utors will exhibit two cars each 
on the mezzanine floor of the hall. 
Placards on each vehicle will call 
special attention to particular 
safety features, while cutaway mod- 
els of other safety devices will be 
displayed. 

In addition to all types of safety 
devices, etc., shown, a feature of 
the fair will be a 90-minute page- 
ant on safety, highlighting for the 
most part local live talent. A prom- 
inent actor or actress will be an 
added attraction. 

Among those co-operating in the 
fair, in addition to the dealers’ as- 
sociation and car manufacturers, 
are the state highway control de- 
partments of Missouri, Kansas and 
Oklahoma; the Kansas City police, 
fire and health departments; Boy 
Scouts; Parent-Teachers Assn., 
Electric Assn. of Kansas City, U. 
S. Engineers, Kansas City Power 
& Light, Kansas City Public Serv- 
ice, insurance companies, tire man- 
ufacturers, oil companies and the 
local Safety Council. 

C. M. Woodward is general chair- 
man of the safety exposition. 


Jaubert Heads Assn. 


NEW ORLEANS.—M. J. Jaubert has 
been elected president of the newly- 
organized New Orleans chapter of the 
Louisiana Motor Transport sn. 
Other officers are Fred hite, vice- 
president; Robert Matthews, secretary- 
treasurer; Revis Magee, complaint and 
suggestion committee chairman; Ferd 
Artigues, entertainment; Mike Heck, | 
finance; J. B. Herrin jr., membership. 





Plymouth Adding 
7-Passenger Car 
To Its 1940 Line 


DETROIT. — Largest Plymouth 
seven-passenger model ever built 
was added last week to the list of 
1940 body styles, with production 
already under way and shipments 
now going out to Plymouth deal- 
ers throughout the country. 

New seven-passenger model is a 
deluxe four-door touring sedan, 
with large trunk concealed in the 
streamlined rear deck. It has a 
wheelbase of 137 inches, more than 
three inches longer than the 
previous largest models, and meas- 
ures slightly more than 214 inches 
from bumper to bumper. 

Sedan is now available either as 
a conventional family car, or can 
be ordered with glass partition as 
a chauffeur-driven limousine. 

Unusual leg-room and generous 
width is provided in both front and 
rear compartments, and both front 
seat -and back seat cushions 
measure identically the same 
across. In addition, the two auxili- 
ary seats are a special Plymouth 
design only recently introduced— 
built four inches wider and three 
inches closer together than former 
auxiliary seats, for the sake of 
extra comfort in carrying three 
extra passengers. 

Front doors are nearly 10 inches 
wider than on Plymouth’s standard 
sedans, and this year’s new square- 
bottom rear door also becomes 
eight inches wider on the larger 7- 
passenger model. Wider windows 
all around afford exceptional visi- 
bility. 

Bigger brakes, with 11-inch 
drums, control the added weight of 
extra passengers with safety, and 
the larger frame has deeper side 
rails and thicker flanges for extra 
rigidity. 

New model is ideally adapted to 
the requirements of airports, pas- 
senger transfer companies, taxi- 
cab companies, morticians and 
others who regularly have to 
transport six or more people. Ad- 
ditional torque is provided by a 
higher rear axle ratio of 4.3 to 1, 
Individual coil front springs, steer- 
ing post gearshift and new Sealed 
Beam headlamps are standard on 
the new sedan. 





Pa. Carriers to Appeal 


COC Act to High Court 


SCRANTON, Pa.—(UTPS)—Nine 
“car-over-the-cab” forwarding 
companies last week served notice 
of appeal to the United States 
supreme court in a case where two 
Pennsylvania statutes have ruled 
approximately $1,000,000 worth of 
their equipment off the highways. 

Passed during the 1939 legis- 
lature, the acts have not yet be- 
come effective, since a two-year ex- 
tension was granted the carriers. 
Under provisions of the acts it 
would be illegal to carry an auto- 
mobile over a cab. The legislation 
has already been upheld by the 
state supreme court. 


wt ooless Law Changed 
AUKEE. — Changes have - 
come effective in Wisconsin's cae 
ployment compensation law which 
provide, among other things, for a 
reduction from three to two weeks in 
the waiting period before the unem- 
ployed become eligible for benefit 
payments. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1983). 
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NADA Defers Legislation 

At ITS annual meeting in Washington last week, the Na- 

tional Automobile Dealers Assn. decided to defer action 
on legislation which already has been prepared—and which 
would control the retailing of automobiles in the United 
States—until all member or non-member dealers have had 
an opportunity to study and express their opinion in regard 
to it. In a sense, the action of those attending the national 
meeting was not unlike that of a small boy who bites a piece 
of candy and, finding the filling not to his liking, replaces 
it in the box. 

_Frankly, we think the action of NADA was the most sen- 
sible that could have been taken under existing circum- 
stances, and we congratulate the leaders for their refusal 
to be stampeded into action at the urging of any group or 
division of the association. 


In the first place, it became more evident during the dis- 
pute surrounding the ee ase bill Wednesday, that the 
action of Mr. Sims of Arizona at the convention last year, 
when he entered the resolution that started the whole affair, 
was regarded as highly presumptuous. Mr. Sims, with un- 
a honesty of purpose, merely wanted to start some- 

g that, in his opinion, would force voluntary action on 
the part of factories toward the correction of factory-dealer 
relations which he and many other dealers considered un- 
satisfactory—or to insure correction by some other method. 
His idea was correction by legislation. 


It was quite apparent at the meeting just ended that many 
dealers are as opposed to legislation as they are to present 
factory-dealer relationships. Mr. Sims had presumed to the 
contrary. It seems that much progress might have been 
made and much misunderstanding avoided had Mr. Sims 
first asked NADA to determine whether dealers would favor 
legislation as an alternative and then determine what type 
of legislation they would favor. In this connection, we would 
say that much might have been gained had NADA exer- 
cised a little more frankness in discussing its case with the 
trade press, for in this way a dealer reaction to the entire 
program could have been obtained. The chief result of not 
too good a handling was that when the discussion was 
started in the meeting of the membership Wednesday, many 
ef the members had had no official notice that proposed 
legislation had been written and was ready for presentation 
and none had had opportunity to discuss it. 


Fortunately at this meeting there was no effort on the 
part of the leaders to force the bill through, and there was 
general agreement with the idea of submitting the bill to 
the membership. To those factory men present, there could 
be little question that, while dealers are not ready to rush 
into legislation, they are not satisfied with conditions as 
they are and we sincerely hope this message will be carried 
back to the home offices. 

On the other hand, we cannot help but feel that NADA 
had not thought through its program with the thorough- 
ness a program of such importance deserved. For this rea- 
son we hope both sides will utilize the breathing spell pro- 
vided between now and the effectiveness of the proposed 
referendum in which to make some real progress toward 
a dealer-relations program that will be fairer to all. 





“WHAT FOOLS This morning 
WE MORTALS coming to work 


BE!” I followed a 
truck and trailer 
loaded (I would guess) with a 
couple of hundred motors for one 
of the local automobile manufac- 
turers. It reminded me of the pic- 
tures coming from the warring 
countries, with which we are sur- 
feited today, showing great quan- 
tities of cannon, torpedoes or gas 
masks. It set me to thinking of the 
vast difference between a country 
going about its regular peace time 
business and those countries over- 
seas which have succumbed to the 
god Mars. 


* * * 


Think what these 200 motors rep- 
resent in the happiness and con- 
venience they will give as many 
families wherever they are owned 
in an automobile. I could see these 
motors hauling happy families to 
picnics, to country homes or to 
football games. I could see them 
going on errands of mercy or trips 
back home to see the old folks or 
being bedecked with ribbons and 
old shoes as they started some 
happy couple from the church on 
the first lap of a new span of life. 
Some of these motors will go into 
vehicles that are used to expedite 
business, to haul goods, carry sales- 
men or bring doctors quickly to a 
bedside where they are urgently 
needed. 


In striking contrast would be the 
opposite picture of manufactured 
products created only to destroy 
things of value or human lives. 
Think of these mechanical devices 
that are made for one single pur- 
pose, i. e., to destroy happiness on 
a wholesale scale. As Shakespeare 
said, “What fools we mortals be!” 

~ + a 


Peace is a priceless thing, and 
yet how few of us in our own little 
narrow private lives give any 
thought to the blessing which is 
our heritage as Americans? We 
quibble over taxes or high prices, 
or the foibles of: government, and 
yet we ought to get on our knees 
every night and thank God that we 
are privileged to live and work in 
a great country which has every- 
thing that any human can ask for 
in this life. But perhaps that is 
enough philosophizing in one col- 
umn. 

* * * 

I have many contacts in the ag- 
ricultural field because of the fact 
that I am still interested in the 
Michigan Farmer, Ohio Farmer 
and Pennsylvania Farmer, three lo- 
cal farm papers with a circulation 
of well over a half-million every 
other week. From every report 
which comes to my desk from this 
connection I learn that the farmers 
in this country are in a better posi- 
tion financially than at any time 
since the depression began. The 
outlook ahead for prices of all sorts 
of farm products is excellent and 
the price levels have risen more 
abruptly than at any time since 


the last war began. 
* * + 


If for no other reason, automo- 
bile sales will show a substantial 
increase over 1939 this year be- 
cause of the farmers’ entry into the 
market for new cars and trucks. 
I have watched the farmer as a 
buyer for years. He is a good busi- 
ness man and is quick to sense 
when things are on “the up” and 
promptly invests in the equipment 
which will help him in his busi- 
ness. The automobile and truck are 
both first-line necessities with the 
farmer, and he should not be over- 
looked right now by either our 
dealers or our manufacturers. 
“Thar’s gold in them there hills” 
outside the city limits!—G.MLS. 


In This Corner— 


‘Standing in 


The views 


expressed in 
Anonymous contributions will 
be observed upon request. 


Sales 


Can you give us figures showing 
the sales of Ford, Plymouth and 
Chevrolet each year for the last 13 
years?—D. B. Gray, Hull, Ml. 

Eprror’s Note: Following is a 
tabulation showing the standing 
of Ford, Chevrolet and Plymouth 
back to 1930. Automotive News 
regrets that the earlier years are 
difficult to obtain and hope that 
these figures will meet your re- 


quirements: 


Ford Chevrolet Plymouth 


618,901 64,305 
583,387 94,276 
322,860 111,926 
474,993 249,667 
268,646 302,557 
656,698 382,985 
930,250 499,580 
768,040 462,268 
363,688 464,337 286,241 
cccccccocee 436,211 533,522 331,932 


*The figures for 1939 are for 11 months only, 
since complete totals are not yet available. 


Year Model 


I know it is always your desire 
to render service to the automobile 
dealers of the country. 

It just occurred to me that if you 
really want to do something that 
would be appreciated by every used 
car appraiser in the country, you 
would start a movement among the 
manufacturers to place the year 
model of the car in some acces- 
sible place, say, for instance, on the 
dashboard under the hood, which 
would enable a used car appraiser 
to ascertain the year model of 
every car without the necessity of 
wasting a lot of time looking on 
the frame, motor block, cross mem- 
ber, or other peculiar places where 
various manufacturers place their 
motor numbers. 


Regardless of how much experi- 
ence a used car appraiser has had, 
I feel safe in saying that there are 
very few who can, at a glance, give 
you the correct year model of 
every make car. 


This method would also be very 
beneficial to the used car depart- 
ment when reconditioning used 
cars, as it would enable the man- 
ager, as well as mechanics, to im- 
mediately ascertain the year model 
of every car. 

Packard, Buick and Chevrolet, I 


eee eeeeeeee 





Sales .... 


this celumn are those of our readers. 
mot be accepted but confidence will 





believe, are doing this at the pres- 
ent time, and I do not see why 
other manufacturers should not do 
likewise—A. B. Poe jr., A. B. Poe 
Motor Co., El Paso, Tex. 


Hits Spot 


Enclosed you will find our check 
in payment of one year’s subscrip- 
tion to Automotive News. We find 
it is a very good paper for the in- 
dustry. 

We have only been in the auto- 
mobile business since Nov. 1, 1939, 
but were engaged in another line 
of retail business for 25 years. 


It is our opinion the cartoon in 
your issue of Jan. 15 just about hits 
the spot. This cartoon gives one 
the vivid picture of what is occur- 
ring in the used car business at the 
present time. It is a used car sell- 
ers’ market and the sellers are tak- 
ing advantage of it. 


It looks to me as if the used car 
business is going to engulf the en- 
tire automobile industry in the 
next five years, for the simple 
reason the used car market is 
glutted with so many late model 
cars that are too good to 
junked and there is no market for 
them due to the fact the dealer 
has to ask such a high price in or- 
der to make a profit—A. B. David- 
son, A. B. Davidson & Sons 
(Dodge-Plymouth), Tarentum, Pa. 


Coming Events 


JANUABY 
29-Feb. 2—Chica 5° (Stevens Hotel) 
American Road Builders Assn. aD- 
nual meeting. 


FEBRUARY 


25-27—Fort Worth, Tex. Annual Spring : 


automobile show. 


MARCH 
4- 8—Detroit (Statler Hotel). Ameri- 
can Society for Testing Materials 


conclave. 
14-15—Washington. SAE National Aero- 
nautic meeting. (Washington Ho- 


tel). 

28-29—Pittsburgh. SAE National Trans- 
ortation and Maintenance meet 
ing (Mellon Institute). 


MAY 
18-25—Tulsa, Okla. International Pe- 
troleum Exposition and Congress. 


9-14—White Sul te ings, W. V8 
a a ur r ° ° * 
SAE Summer meeting Greenbrier 


Hotel). 
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Many Truck Manufacturers 
Included in 260 Exhibitors 


(Continued from Page 1) 


spicuous among the exhibitors 
with Autocar, Chevrolet, Diamond- 
T, Dodge, Ford, GMC, International 
Harvester, Mack, Walter and White 
represented. Then, too, there are 
Caterpillar Tractor, Fruehauf 
Trailer and Gar Wood. 

Because of the hugeness of some 
machinery and equipment—such as 
a shovel weighing 80 tons, a 
scraper 65 feet in length, and a 
bin 70 feet in height—it has been 
necessary to knock out a side of 
the amphitheater and build two 
ramps leading into a newly con- 
structed entrance on the second 
floor, in order to permit the mov- 
ing in of the “super-colossal” ap- 
paratus. 

Despite the number of large 
hotels in Chicago, all of them are 
taxed to capacity with those in or 
identified with the road building 
industry. 

Convention sessions are being 
held in various halls of the Stock 
Yard Inn, adjoining the exposition 
building to the north. 

With Murray D. Van Wagoner, 
Michigan state highway commis- 
sioner and president of the ARBA, 
as the guiding genius, the program 
of meetings has attracted high gov- 
ernment administrative officials, a 
United States senator, a congress- 
man, several editors, and others 
of prominence. 


The only events scheduled for 
beyond the environs of the amphi- 
theater and the Stock Yard Inn are 
the annual Pan-American session 
and reception Tuesday evening, and 


FWD Announces 
New COE Unit; 


Many Features 


CLINTONVILLE, Wis.— Many 
improvements and features are in- 
corporated in a new cab-over-en- 
gine unit just announced by the 
Four Wheel Drive Auto Co. In- 
creased power and torque, new re- 
finements in appearance, full range 
visibility, conveniently appointed 
and comfortable cabs, and easy ac- 
cess to motor as well as all other 
units in the power line, are among 
the improvements embodied in this 
new FWD tractor unit, designated 
as Model T-32. 


Rated up to 40,000 pounds gross, 
the new model has a wheelbase of 
111 inches and a CA dimension of 
7 inches. The overall length is 
179% inches. 


For increased power, better per- 
formance and greater economy, im- 
provements have been incorpo- 
rated in the engine. Ample engine 
power is provided to handle ca- 
pacity loads over any type of high- 
way and at the same time main- 
tain a high average speed, it is 
claimed. 

The new six-cylinder, seven-bear- 
ing crankshaft engine develops 98 
horsepower at 2,500 r.pm. and a 
torque of 270 foot pounds. The bore 
and stroke is 4%x4%, giving a dis- 
Placement of 381 cubic inches. A 
four-blade engine fan is mounted 
directly on the crankshaft. Mount- 
ing in this manner results in silent 
operation, large volume _ cooling, 
greater fuel economy, more usable 
horsepower for moving payload, 
and eliminates drag on the motor, 
it is claimed. 


i ee neta taed 
Hercules Builds Outlets 
_ For Diesel Engine Units 


CANTON, O.—Reflecting the; 


growing demand for diesel power 
| for small truck applications, Her- 
cules Motors Corp. has built up a 
| distributor organization for the 
Sale and installation of its diesel 
Teplacement unit for Ford truck 
| chassis. 

The Hercules complete “pack- 
aged” unit can be readily installed 
in the Ford truck chassis for the 
years 1935 to 1940, including left- 

| hand drive cab-over-engine models, 
Without any major alterations in 
} the truck chassis, it is claimed. 


Neate 2 


eee 


the annual banquet of the associa- 
tion Wednesday evening. Both of 


these are set for the Stevens Hotel. D 


“Continuation of an adequate 
highway program” is the theme 
song of the convention, with dis- 
plays providing visual evidence of 
the tools required to attain that ob- 
jective. 

Heading the list of speakers are 
Mayor Edward J. Kelly, of Chi- 
cago; Congressman Wilburn Cart- 
wright, of Oklahoma; Thomas H. 
McDonald, commissioner of the 
public roads administration, federal 
works agency; Henry F. Cabell, 


AMERICAN TRUCKING 


president of American Assn. of 
State Highway Officials; Sidney J. 
Williams, public safety director of 
the National Safety Council; John 
M. Carmody, commissioner of the 
federal works administration, and 
Senator Carl Hayden, of Arizona. 
A preview of the show was held 
Sunday, designated as Distributors’ 
ay. 
To give an idea of the approach 
to road building progress and 
problems, the convention after its 
opening will settle down to group 
sessions on such subjects as sta- 
bilization, safe highways, county 
work, highway contractors, techni- 
cal matters, airport runways, 
municipal work, and other ques- 
tions, with joint sessions inter- 
spersed to discuss less restricted 
problems. 


Dealer Groups 





ected at Road Builders Conclave 





in New York 


Planning Spring Showing 


Special to Automotive News 

NEW YORK.—Automobile Mer- 
chants Assn. of New York unani- 
mously approved a plan where- 
by the association, in co-operation 
with other automobile dealer as- 
sociations in the metropolitan area, 
will hold a “Spring Opening Week” 
early in March. 

Many of the manufacturers have 
assured the associations of their 
support. 

F. L. Yarrington, chairman of 
the committee on arrangements, 
has tentatively arranged a pre- 
liminary meeting early this week 


of the representatives of the manu- 
facturers. Shortly thereafter an 
announcement will be made giving 
the exact date of the event, to- 
gether with details of the plan. 


Offers Truck Scales 


TOLEDO.—Three complete lines of 
motor truck scales, comprising 128 
different styles with weighing capaci- 
ties up to 70,000 pounds, are an- 
nounced by the Toledo Scale Co. for 
1940. Although motor truck scales have 
been manufactured by this company 
for many years, this marks the first 
extension of the line to cover various 
demands in the field. 
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FRANK STEED, Set- 
ond-place winner,1938 
and 1939, drives for 
Georgia 
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Three cheers forthe men who make their living 
driving trucks—the “Gentlemen of the High- 
way” from whom we can all take lessons in 
courtesy and safety on the road. To top that 
army of commercial drivers is an honor of 
which any man might well be proud! That is 
why the ericen Trackin Associations are 
honoring Edson Smith of Michigan, twice 
champion of the truck drivers’ world. A very 
important part of the Associations’ work is 
concerned with driver safety, morale, effi- 
ciency, and courtesy, culminating in the annual 
National Truck Rodeo for which all drivers 
with a one-year accident-free record are 
eligible to compete. International Harvester 
publishes this page in tribute to the highly 
constructive work of the A. T.A., and is justly 

roud that both the winner and the runner-up 
in the 1939 contest drove International Trucks. 


INTERNATIONAL HARVESTER COMPANY 
(INCORPORATED) 
180 North Michigan Avenue 


= 


cy 


Highway Ex- 
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New Cab-Over-Engine 
Model D-500 


Nominal gross weight rating 18,000 Ibs. 
Model DR-700 
Nominal gross weight rating 24,000 Ibs. 


What it takes to be 
A CHAMPION DRIVER 


Each year, the A.T. A. spon- 
sors the National Champion- 
ship Truck Rodeo to select 
the National Truck Driver 
Champion. To icipate in 
state contests whose winners 
compete inthisannualcham- 
pionship rodeo, a driver 
must have had an accident- 
free record for one year. 


Each contestant is quizzed on In- 
terstate Commerce Commission 
safety rules and the basic princi- 
ples of highway transportation. 


Another test is a safety inspec- 
tion—a thoro ck of equip- 
ment to assure safe operation. 


Drivers were required to back an 
8-foot-wide semi-trailer between 
two cars parked 10 feet apart, 
and finish with the truck-tractor 
parallel with traffic. 


Drivers were required to drive a 
35-foot tractor-trailer through a 
16-foot alley into a court and 
back againes the loading plat- 
form, then drive into the street 
through the same alley. 


WRITE FOR FREE BOOK 


The American Trucking Associa- 
gens will be slad to owe frock 

rivers, everywhere, qualify for 
the 1940 contests. The nif A. 
has geageres a booklet telling the 
story of the annual Truck Driver 
Championships. This booklet 
will be sent free, and postpaid. 
Send in the coupon or address a 


F} card as below: 


MAIL THIS COUPON 
‘ i ? 
laternational Harvester Company 


§ 180 N. Michigan Ave., Chicago, Ill. § 


! Without obligation, pl d 
t moran Avrck iaticesplearg ceed | 
§ nual Truck Driver Championships. 
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1939 Production 


2,975,530 Cars Assembled, 
| 756,845 Trucks Turned Out 


(Continued from Page 1) 


International Test Ground . . . 




















































































shows December’s 469,002 units as 
the pace-setter for the other 11 
months, which followed in order of 
output total: March, 389,489; No- 
vember, 368,538; January, 356,950; 
April, 354,263; October, 324,663; 


3,244,537 Units 
Sold During °39, 
AMA Discloses 


DETROIT.—Retail sales of new 
passenger cars and trucks in the 
United States in 1939 totaled 3,- 
244,537 units, a gain of 38.4 percent 
over the previous year, it is an- 
nounced by the Automobile Manu- 
facturers Assn. 

Official tabulation of the 1939 
registrations, by makes and states, 
has not been completed as yet by 
R. L. Polk & Co., which compiles 
the actual registrations in various 
states. It is expected that the 
year’s final figures will be available 
in the next week or 10 days. 

According to the AMA report, 
passenger car sales were 2,723,946, 
an increase of 39.2 percent over the 
1,957,350 units sold in 1938. Com- 
mercial vehicle sales totaled 520,- 
591, which was 34.4 percent higher 
than the previous year’s 387,381. 


Colorado Court Halts 
Signal-Device Arrests 


DENVER.—George E. Saunders, 
secretary of state, last week was 
enjoined from forcing trucks oper- 
ating in Colorado to be equipped 
with automatic devices signaling 
intention to turn. The ruling was 
made by District Judge Stanley H. 
Johnson in an injunction suit filed 
by the Larson Transportation Co. 
and four other local trucking con- 
cerns. 

Judge Johnson ruled the state 
has no authority to arrest drivers 
because their trucks are not so 
equipped, though a driver who is 
ac ly seen making a turn with- 
out signaling with his arm or a 
semaphore is liable to arrest. 



































June, 324,235; February, 317,517; 
May, 313,214; July, 218,478; Septem- 
ber, 192,672, and August, 103,343. In 
1938, the top month was also De- 
cember when 406,960 units were 
produced in the U. S. and Canada. 


As expected, the year’s top quar- 
ter was the final three months 
when 1,162,203 cars and _ trucks 
were produced in the U. S. and 
Canada. The lowest was the third 
quarter, during the annual change- 
over to new models, when only 
514,493 vehicles were turned out. 


In the first quarter of 1939 a 
total of 1,069,956 units were assem- 
bled, while in the second quarter 
there were produced 991,712 units. 


Life of Tires 
Boosted 1200% 
In 2 Decades 


AKRON.—tThe automobile tire 
today gives approximately 12 times 
more value, in terms of quality, 
durability and price, than it did 
two decades or so ago, according 
to a compilation by the Firestone 
economic research division. 


The average life of tires has 
more than tripled in that period, 
the research division says. Two 
decades ago, the average tire life 
was less than 9/10th of one year; 
a decade ago it was 1% years and 
today it is approximately three 
years. While longer life was being 
built into the tire, the price was 
being decreased to the user, it is 
pointed out. 


There has been improvement in 
raw materials and component 
parts. Tire cords have been im- 
proved to resist flexing, fatigue and 
impacts, as well as to reduce run- 
ning temperatures of the tire, 
while new methods of cord pro- 
cessing, dips and tire body stocks 
have brought more resistance to 
heat. All of these improvements, 
coupled with precision manufac- 
ture and control, have added to the 
tire’s value. 


Brazilian-Made 
Tire on Exhibit 








AROUND A CURVE on International Harvester Co.’s new roving ground for 
trucks at Fort Wayne, Ind. The oval concrete speed track is 1%4 miles in length 
and is equipped with luminous road markers to permit 24-hour tests with safety. 






CONCRETE “TWIST COURSE” in which depressions ranging in depth from 
12 inches at one side to 19 inches on the other, built at 45-degree angles across 
the road, provides severe tests for trucks driven over it at slow speeds 
units under test are operated over this course several hundred laps and 
must be completed without major failure. 


tests 


IN ADDITION to trucks being loaded with weights up to the maximum 


allowable load for the chassis, trucks under 
a track are equipped with wind boards of the approximate wi 
eight of bodies or trailers to provide wind resistance. 


test on International’s _s 
th an 


May to Greensboro 


DETROIT.—J. W. Hutchins, assis- 
tant general sales manager of Dodge, 
announces the appointment of W. T. 
May as yy of the Greensboro re- 


reviously,. “et nr ee AKRON. — First tire built last 
ager of the Philadelphia region. summer at the Sao Paulo, (Brazil) 





factory of the Goodyear Tire & 
Rubber Co., has just arrived in 
the United States following a tour 
of exhibition in various towns and 
cities in the South American re- 
public. 


Names of the American organi- 
zation, including the American 
construction corps which started 
the plant on its production sched- 
ule, and which will return to Akron 
after training of new employes is 
complete, were lettered in white on 
the side of the tire. The tire is to 
be placed in the Goodyear museum 
along with first tires from the 
production lines of the company’s 
other factories outside of the 
United States. 


Toronto and Bowmanville, Can- 
ada, established in 1909; Sydney, 
Australia and Wolverhampton, 
England, begun in 1927; Buenos 
Aires, Argentina, started in 1931; 
Buitenzorg, Java and Norrkoping, 
Sweden, in 1939. 
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DEEP BLACK 


—NEW PLATING 10% NICKEL 


News in the field of electroplating 
is a “Moly-Black” Molybdenum- 
Nickel plating process said to pro- 
duce lustrous, deep-black coatings 
- which avoid color refraction under 
intense illumination in pitch dark- 
ness. This improved process de- 
veloped by E. I. duPont de 
Nemours & Company, is based upon 
a combination of molybdenum and 
Nickel in plating salt form. Pro- 
portions are approximately 45% 
molybdenum and 10% Nickel. The 
coating may be readily applied to 
bases of zinc, tin, steel, or iron and 
may be plated directly over alumi- 
num after proper cleaning. De- 
posits have a maximum thickness 


THIS BATHTUB, provided as a section just off the high-speed track enables 
International engineers to study the effects of water, sand and mud on various 


chassis parts. 


Folder Helps San Antonio 
Dealer Double Business 


pages on each side. On the back, 
or inside, the first page carried a 
short sales message headed “The 
Stamp of Quality,” and underlined 
with the heading: “Presenting Out- 
standing Values.” Followed photos 
of cars in stock, each carrying a 
descriptive sales caption. 

The remaining three spaces on 
this side were devoted to a sales 





Special to Automotive News 

SAN ANTONIO.—Used car de- 
partment of Goad Motor Co. (Cad- 
illac-LaSalle distributors) inaugur- 
ated a sales campaign designed to 
build more business. How well this 
campaign worked out is best shown 
from the fact that the dollar vol- 
ume per month jumped from an 
average of $18,000 to $30,000; that 


Plant Is Moved 


MILWAUKEE.—Standard Tool & Die 
Corp., headed by Herbert W. Goltz, 
is moving from 104 E. Mason St. here 


of 0.002 inch, being plated at ex-/+, 6322 W. Burnham St., West. Allis ial i hort bout 

4 . “ .|a substantial increase was shown| message, a short message abou 
tremely high rate of deposition | Wis. The firm will occupy about 4,500| over the previous year; and that| the company with address and tele- 
with low current density. Throw- |sauare feet of space in its new plant. the unit turnover was upped from} phone number, and a space for ad- 


Delbert E. Goltz, secretary of the cor- 
poration, has also been named general 
manager. 


ing power is said to be better than 
other commercial systems, giving 
uniformly good 
deposits even in 
deep irregular re- 
cesses. 


dress for mailing. 

The print order was for 10,000 
folders, and the majority of these 
were distributed. 


The firm does not wholesale used 
cars, except junkers, and all re- 


65 percent to 100 percent. 

One of the outstanding features 
of this campaign was a specially 
printed folder that was distributed 
among prospects and employes of 
industrial plants and business 


Ex-Cell-O Expands 


CLEVELAND.—Contracts for a new 
20,000 square foot plant for the Con- 


gress Tool & Die Co. at Mt. Elliott | houses. The folder was designed] conditioning is done by regular 
INTERNATIONAL ay foot "auton _ “he EX. by this company and has been) Cadillac-LaSalle mechanics, with 
Cell-O Corp. plant at 1200 Oakman| warmly commended as an excel- genuine new parts used in all re- 
NICKEL COMPANY boulevard, th in Detroit, have been | lent piece of work. placements. O. A. Gladwin is used 


awarded to the Austin Co., engineers 


and builders. car manager. 


The form was folded to give four 





INC. New York, N.Y. 














Totals 3,732,370 Cars and Trucks 





Weaver Succeeds 
Gillespie as Head 
Of Colo. Dealers 


DENVER.—Roy Weaver, of 
Pueblo, was elected president of 
the Colorado Automobile Dealers 
Assn. at the annual meeting of the 
organization in the Brown Palace 
hotel during the past week. He 
succeeds Dean M. Gillespie, of 
Denver. Nearly 100 automobile 
dealers from all sections of the 
state were present. 


Other officers are Fritz Altvater, 
of Denver, and Art Sheeley, of 
Fort Collins, and Joe Hartman, of 
Montrose, vice-president, and 
Thomas Braden, secretary. 


E. Jack Beatty, of Denver, was 
elected Colorado director of the 
National Automobile Dealers Assn. 
to succeed Tom Botterill, of Den- 
ver, who has held that post for a 
number of years. Botterill is re- 
gional vice-president of NADA, 


Ford Steel Mill 
Sets World Mark 


DEARBORN. — Pittsburgh may 
be the steel capital of the world 
but Dearborn holds the _ world 
record for an eight-hour run of 
cold rolled steel. ; 


The record was made in the 


All| Ford Motor Co.’s Rouge plant cold 


finishing mill. The day shift on the 
66-inch three-stand tandem mill 
rolled 902.8 tons of steel during its 
eight-hour trick. The steel was 19- 
gauge stock, 58% inches wide for 
use in pressing body quarter 
panels. 


The Ford run beat the previous 
record of 855 tons in a similar pe- 
riod established last fall by a 
Pittsburgh mill. 


The Ford cold finishing mill, in- 
stalled four years ago, is modern 
in every detail, and equipped with 
the latest labor-serving devices. 
Hot rolled and pickled coils are 
delivered to the finishing mill by 
conveyor and the workmen are re- 
quired only to feed the coils into 
the finishing mill and remove the 
finished coils by hoist from the 
delivery end. Otherwise its opera- 
tion is controlled electrically. 


Wisconsin Dealer 


Appeals His Case 


JANESVILLE, Wis.—Robert F. 
Buggs, local automobile dealer, has 
carried his case against the Ford 
Motor Co. to the U. S. circuit court 
of appeals, from which a decision 
is expected in about six weeks. 


Buggs claims the protection of a 
Wisconsin statute designed to pre- 
vent coercion of dealers, alleging 
that a dealer franchise was lost be- 
cause of his refusal to accept auto- 
mobiles as required by the manu- 
facturer. 


The case was dismissed by Judge 
Patrick Stone, of Madison, on the 
ruling that an alleged contract be- 
tween the manufacturer and Buggs 
was in effect and that it governed. 
The plaintiff, in appealing to the 
Chicago court, asked that the rul- 
ing of the district court be reversed 
and the case ordered to trial before 
a federal jury. 


Hecky Heads Dealers 


RAVENNA, O.—Henry Hecky, of 
Garrettsville, has been re-elected 
president of the Portage County Auto- 
mobile Dealers Assn. Other officers 
are John Flyn, Kent, vice- resident; 

J. Redmond, secretary-treasurer; 
Don Jenier, Scotty De Tray and 
Lucius Lyman, of Kent, trustees. 


McDonald Is Named 


LA CROSSE, Wis.—William McDon- 
ald, of Moto-Meter Gauge & Equipmen 
Co., has been named chairman of the 
trades and industries section of the 
fifth annual Upper Mississippl Valley 
saree Conference to be held here May 


SPS Plans Addition 


JENKINTOWN, Pa. — To_ provide 
more adequate facilities for steel stor’ 
age, etc., the Standard Pressed Stee 
Co., makers of Hallowell shop one’ 
ment and Unbrako socket screw prod- 
ucts, will erect a new addition to its 
main plant. 
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St. Paul Dealers Expand Facilities to Meet 





Optimism Over 1940 Sales 
Prompts Record Building 


special to Automotive News 

ST. PAUL, Minn.—Unprece- 
dented display of optimism and 
faith in the future of the automo- 
tive industry has made itself mani- 
fest among automobile dealers of 
St. Paul. The outlook has resulted in 
one of the most active expansion 
programs in the history of the local 
automotive business. 

Expansion program includes new 
quarters for sales and display of 
new and used automobiles, serv- 
icing of automotive vehicles, parts 
departments, etc. Four dealers al- 
ready have launched large expan- 
sion programs and more dealers 
are expected to do so within the 
near future. 

Lewis Motors, Inc., Cadillac and 
LaSalle distributors, has moved 
into new quarters at 163 West Sixth 
Street. The new location provides 
this concern with better showroom 
and servicing facilities. 

Special attention has been given 
to creating a real sales atmosphere 
so that the prospect can learn all 


1939’°s New Car 
Sales Up 55.4% 
In Philadelphia 


PHILADELPHIA. — New pas- 
senger car sales here in 1939 
totaled 35,007 units, a gain of 55.4 
percent over the 22,882 units sold 
in 1938, it is reported by the Phila- 
delphia Automotive Trade Assn. 
New truck sales reached 4,601, a 
gain of 44.5 percent over 1938's 3,- 
184 units. 

Used passenger car sales reached 
74,661 units, as compared with 67,- 
228 units in 1938, an increase of 9.5 
percent. Sales of used commercial 
units were 6,110, an increase of 5.2 
percent over the 6,447 units sold in 
1938. 

New car sales in 1939 were 10,- 
609 units, or 22.3 percent below the 
record-breaking total sold in 1937. 


Automotive Show 


Gets 200 Exhibits 


DALLAS, Tex.— The Southwest 
Automotive Show last week at 
Fair Park drew over 200 exhibitors, 
according to Albert S. Taylor, 
president. Opening of the show 
was preceded by a dinner at Hotel 
Adolphus, attended by 750 persons. 

Frank G. Stewart, president of 
the Motor and Equipment Whole- 
sale Assn., was one of the speak- 
ers. 

Filling station operators, fleet 
owners, garage operators and used 
automobile salesmen were spe- 
cially invited to the show. 


°39 Minn. Gasoline Tax 


Exceeds ’38 by Million 
ST. PAUL, Minn.—Minnesota’s 
gasoline tax brought in almost a 
million dollars more in 1939 than 
in 1938, according to G. Howard 
Spaeth, commissioner of taxation. 
In a preliminary annual report, 
the net gasoline tax fund was set 
at $18,783,206, which is $944,204 
more than for 1938. Collections were 
up $846,639.49 over 1938 to a record 
high of $21,353,352. Refunds were 
down $97,466.20 as compared to 
1988 when a high of $2,667,711.86 
Was reached. 


about the product in surroundings 
that are conducive to making of 
sales. The showroom, in which are 
also located the business offices, is 
paneled in quarter-sawed walnut. 
An important factor in assisting 
in closing sales in this showroom 
are the special lighting arrange- 
ments by which it is possible to 
show a prospect the true colors 
of an automobile even under arti- 
ficial light. 

The service department has the 
latest type of modern equipment 
and is designed with facilities that 
enable a mechanic to perform his 
work under favorable conditions 
and at the same time makes for a 
clean and attractive service depart- 
ment that creates a favorable im- 
pression on patrons. 

Features of the new quarters of 
Lewis Motors, Inc., is a new lubri- 
cation department with the latest 
type of equipment and facilities. 
R. D. Lewis is president of this 
dealership. 

Young Motor Car Co., distributor 
for Ford Motor Co. automobiles, 
has moved its headquarters into 
a larger location at the corner of 
Exchange and West Seventh 
Streets. Approximately $35,000 was 
spent to equip and decorate the 
new location for the headquarters 
of this dealership. 

New quarters have a feature 
that is unique in the automotive 
industry in the Northwest—a third 
floor roof that can be used for the 
display and sale of used automo- 
biles. A full basement in the build- 
ing can accommodate 50 automo- 
biles. The first floor has a modern 
display room with large display 
windows used for new automobiles. 
A service department with drive-in 
facilities is also located on the first 
floor. The mechanical, painting, 
body work, washing, and parts de- 
partments are located on the sec- 
ond floor. 

In addition to the new headquar- 
ters, this dealership operates two 
used automobile departments in 
different parts of the city, a used 
automobile reconditioning building 
and a dealership on Grand Avenue. 
J. Raymond Young is president. 

Holt Motor Co. recently opened 
a building for the exclusive sale 
of used automobiles, at Fifth Street 
and Main Avenue. This Chrysler- 
Plymouth distributor had the build- 
ing constructed at an approximate 
cost of $40,000. 

Oldsmobile division of the Motor 
Power Equipment Co., 734 Grand 
Avenue, recently added 24,000 
square feet of floor space to its 
facilities. Two new branch display 
rooms have been opened in differ- 
ent parts of St. Paul. 


Continental Motors 
Rejects Plant Bids 


DETROIT. — Directors of Conti- 
nental Motors Corp. last week re- 
jected all bids made for the firm’s 
Detroit property at a public auc- 
tion earlier in the week. 

Property, at one time valued 
close to $4,000,000, produced an ag- 
gregate high bid of only $574,000. 
All deposits will be returned ac- 
cordingly. Future plans for the 
local plant were not announced. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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DUAL DISTINCTION of being one of the country’s oldest automobile dealers 


and the owner of his city’s newest automobile sales and service em 
of Poughkeepsie, 


to active John Van Benschoten 






Van Benschoten, Dodge 
New Showroom 


POUGHKEEPSIE, N. Y.—The 
other day, Poughkeepsie, a bustling 
city north of New York, witnessed 
the opening of a 
new automobile 
sales and service 
building at 165 
Smith Street. 
Only a few inti- 
mates were aware 
of the historic 
connection be- 
tween the neon- 
lighted,, ancient 
high - wheeled bi- 
cycle mounted 
Van Benschoten high above the 

showroom doors 
and the shiny, spick-and-span 
Dodge and Plymouth cars displayed 
within. 

Nor did very many of the local 
motorists realize that the propri- 
etor of Poughkeepsie’s newest 
transportation emporium is spry, 
energetic John Van Benschoten, 
one of the oldest automobile deal- 
ers of the United States. 

When Van Benschoten went into 
business for himself in 1891, the 
latest thing in personal, individual 
transportation was the bicycle, on 


Trailer Brake Ruling 
Stiffened in Fond du Lac 


FOND DU LAC, Wis.—The board 
of supervisors of Fond du Lac 
County have amended the ordi- 
nance regulating motor traffic to 
provide that every trailer and 
semi-trailer, having four or more 
wheels and a gross weight of 8,000 
pounds or more, shall be equipped 
with brakes to be operated by 
mechanical or electrical means or 
with power from the driver’s seat 
or, if they can not be so operated, 
by an adult attendant on such 
trailer or semi-trailer. 

The measure provides that all 
such brakes must be maintained 
in good working order and shall 
be considered efficient if the ve- 
hicle can be stopped under normal 
conditions within 50 feet when 
traveling at a rate of 20 miles per 
hour. 








Civic Map Shows Sites 
Of Janesville Dealers 


JANESVILLE, Wis.—To better 
acquaint individuals from _sur- 
rounding towns with their loca- 
tions, a group of Janesville auto- 
motive firms have co-operated with 
the local newspaper in making 
available a civic folder which in- 
cludes a map and commercial 
guide of the city. 

Automotive firms platted on the 
map include the Green Motor Co., 
Janesville Super Service, Bowers 
Motor Sales, Hopper Motor Co., 
and the Rock County Buick Co. 
Besides showing the location of 
these companies, their telephone 
numbers are also listed. 





Ask Diversion Ban 


_NEWARK, N. J.—Legislative initta. 
tion of a state constitutional amend- 
ment banning highway fund diversion 
was urged in a resolution adopted by 
the New Jersey Society of Profeasional 
Ragincers, at ste, ath janeet conven- 
conclude an. 
Robert Treat Hotel. "ao 


business for 50 years, and has been a Dodge 
mobile company started 
building. 
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Dealer 26 Years, Opens 
in Poughkeepsie 


which Van Benschoten was one of 
the champions in 1888. 

Then came the gas wagon and 
young Van Benschoten lost no time 
switching from his bicycle to the 
new contraption. 

When the Dodge factory started 
production, in 1914, some of the 
first day’s output of four-cylinder 
cars went to Van Benschoten—a 
circumstance which ranks the 
Poughkeepsie car merchant among 
the veteran dealers who have been 
carrying the Dodge banner unin- 
terruptedly for more than a quar- 
ter century. 


Now and then Van Benschoten 
will talk about the time—maybe 
next year—when he will retire and 
turn the business of selling and 
servicing Dodge and Plymouth 
cars over to his two stalwart sons, 
John Junior and Wesley. 






Deman 





me Ahrens Expects 


Heavy Sales in 
West Coast Cities 


DETROIT. — Metropolitan mar- 
kets of Los Angeles, San Francisco, 
Seattle and Portland will con- 
tribute heavily to the industry’s 
spring automobile sales, D. E. 
Ahrens, general sales manager of 
Cadillac-LaSalle, reported on his 
return here last week. 

“Business prospects generally 
point to one of the most active 
periods in years,” said Ahrens, who 
visited major centers in a tour of 
Pacific Coast distributorships. 

Sales of 1940 Cadillacs and 
LaSalles by Don Lee, California 
distributor, have thus far averaged 
35 percent ahead of a year ago, 
and the company anticipates a 
continuation of the uptrend. No- 
vember and December were the 
two best retail months of the last 
two years. 

Ahrens was accompanied on the 
western trip by J. M. Roche, head 
of the Cadillac-LaSalle business 
management department, and C. 
R. Kirkpatrick, used car manager. 
One of the features of the tour was 
a number of conferences at which 
local managers were asked to dis- 
cuss and advise on Cadillac’s 1940 
used car program. 


Camden Dealers Open 


Membership Campai 

CAMDEN, N. J.— ion of 
both membership and activities 
during the current year is planned 
by the Camden Automobile Trade 
Assn., it is indicated in the an- 
nouncement by Arthur S. Roache, 
president, of his 1940 committees. 

Roache, who set one-third of the 
association’s present roster as the 
goal of the membership drive, 
named Barclay W. Gibbs, William 
Sheppard and Ralph Lackey to the 
membership committee. 


“,..and that government of the people, 


by the people, for the people, shall not 


perish from the earth.” 





THE GREATEST FORCE FOR AMERICANISM 
TODAY IS THE AMERICAN LEGION 


HE CREED of The American 

Legion is reflected in the edi- 
torial policy of The American 
Legion Magazine... owned, 
edited and published by Legion- 
naires... geared in its editorial 
content to the thinking of Legion- 
naires...read from cover to cover 
by 1,000,000 Legionnaires and 
their families. 


Legionnaires are leaders in their 
communities...engaged in 32 all- 
American services for all Amer- 
icans...earning incomes more 
than twice the national average, 
totaling 2124 BILLION DOLLARS 
ANNUALLY. 

Your advertising in The American 
Legion Magazine taps this enor- 
mous reservoir of Legionpower. 


Fhe Cimerioan 
LEGION MAGAZINE 


We welcome the opportunity to show a presentation demonstrating Legion activities and purchasing power. Phone 
The American Legion Magazine, F. L. Maguire, Advertising Director, 9 Rockefeller Plaza. N.Y. C. Circle 6-1930. 











NADA to Submit P 


Convention Asks New Cars 


Be Offered 


in Mid-Winter 


(Continued from Page 2) 


progress in the solution of dealer 
problems by Samuel Heimlich, 
Long Branch (N. J.) Dodge and 
Plymouth dealer. Heimlich ex- 
pressed the belief that federal 
legislation is required at the pres- 
ent juncture. 


Three highly important ad- 
dresses were delivered to the con- 
vention on Wednesday. The speak- 
ers were Dr. Crichton Clarke, presi- 
dent of the American Fair Trade 
Council, who discussed fair trade 
practices and legislation; Harlan 
W. Kelley, of Wisconsin State 
Banking Commission, and Rep. 
Patman, of Texas. Patman, whose 
address was broadcast over an 
NBC’s national network, declared 
his willingness, and his desire, to 
work actively for the passage of 
the proposed federal legislation to 
govern dealer-factory relations. 
Patman was critical of the present 
trend of those relations and he 
quoted extensively from the Fed- 
eral Trade Commission’s report to 
support his point of view. 

He emphasized that the purpose 
of the bill is not to protect the 
several parties at immediate in- 
terest “but is for the protection of 
the public.” In this connection, it 
is noteworthy that all speakers 





WOMAN DELEGATE to the National 
Automobile Dealers Assn.’s annual con- 


clave was Mrs. Bessie B. Phoenix, 
executive secretary of the North Caro- 
lina Automobile rs sn. 


before the convention, guests and 
members alike, stressed the fact 
that the interests of the consumer, 
the buying public, must not be 
overlooked. The point was made 
repeatedly, in formal addresses as 
well as in the discussion periods 
which followed, that “all efforts to 
reach a solution of the problems 
which confront us will fail if we 
do not keep constantly in mind the 
fact that the rights and interests 
and well-being of the consumer 
must be protected.” 

Delegates listened with very 
great interest te Kelley’s talk, for 
he brought them a clear picture of 
the workings of the Wisconsin 
dealer licensing law. He pointed 
out that the law definitely has re- 
duced the number of business mor- 
talities among retail automobile 
dealers, but he declared’ that 
neither that law nor any legisla- 


tion “can guarantee to the dealer 
that he will make money.” Kelley 
said bluntly that often a dealer 
who raises the cry of “chiseler” 
against another dealer “is doing it 
to cloak his own inefficiency or his 
own lack of business sagacity.” 


This speaker remarked that, in 
his opinion, the “finest feature of 
our Wisconsin law is the provision 
restricting the manufacturer from 
exercising coercive measures upon 
a dealer.” At the same time, he de- 
clared, there have been “frequent 
instances in which the banking 
commission has been the recipient 
of a spirit of fair play and co- 
operation on the part of the manu- 
facturers.” 


The entire afternoon of Jan. 24 
was devoted to a closed meeting 
of the membership, at which time 
action was taken on the resolu- 
tions cited above. 


High tribute to the automobile 
industry was paid by Paul V. Mc- 
Nutt, federal security administra- 
tor, at the largely attended con- 
vention banquet. He drew an ap- 
preciative laugh from his audience 
when he departed from his pre- 
pared address to make an oblique 
reply to John L. Lewis, jut-jawed 
CIO chief. 

“T feel a strong bond with the 
automobile industry,” McNutt said, 
“because three years ago a certain 
individual tried to sit down on it 
and yesterday he tried to sit down 
on me. Your experience makes 
mine less embarrassing.” 


Discussing the automotive in- 
dustry, McNutt declared “it is not 
too much to say that the automo- 
bile industry provides the greatest 
demonstration in all times of what 
business can do in a democracy. 
You have furnished 75 percent of 
the people in the land one of the 
greatest miracles of modern sci- 
ence for the improvement and en- 
joyment of life. You have done 
this at a consistent profit to all 
engaged in the production and dis- 
tribution, and at a wage level 
which has made possible wide- 
spread consumption of the product. 
Your progress not only is phe- 
nomenal, but steady. Year after 
year you offer a better product at 
lower cost to the consumer with 
the maintenance of a reasonable 
level of profit. This achievement 
deserves more than a headline; it 
deserves a banner head.” 

A comprehensive entertainment 
program rounded out the conven- 
tion. It included a CIT Corp.-spon- 
sored oyster and beer supper; a 
luncheon given by the Universal 
Underwriters of Kansas City; the 
luncheon sponsored by the Wash- 
ington Automotive Trade Assn.; 
the luncheon and banquet spon- 
sored by NADA, and a large num- 
ber of “open house” affairs held by 
automobile manufacturers and ac- 
cessory and equipment makers. 

Entertainment features were 
largely arranged and supervised by 
Richard J. Murphy, manager of 
+ WATA, host to the conven- 

on. 


DEALERS THROUGHOUT THE WORLD MAKE MONEY WITH 


FEDERAL FAUCHS 


In 30 years Federals have built a wo 
“All-Truck” engineering an 
34- to 8-ton capacities. The 


tion for 
The line is complete— 


Federal Dealer can be “in 
the right truck for every j 


rld-wide reputa- 
d construction. 


” on every deal—with 


ob at competitive prices. 


SOME DESIRABLE TERRITORIES ARE NOW OPEN 


Write for Franchise Details 
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One of the Oldest and 





Most Soundly Financed 


Companies in the Truck Industry 





AUTOMOTIVE NEWS, JANUARY 29, 1940 


roposed Legislation to Dealer Vote 





ont bots “JOB-RATED” one-ton picku 
0. 
the standard Dodge iekup body. Kraf ; 

Sor coven pense. age pi oe , y- Kraft Coal Co. has been using Dodge trucks 


in the service of the John Kraft 


Detroit. Notice the specially constructed section mounted on top of 


New ‘Job-Rated’ Truck Line 
Is Being Offered by Dodge 


DETROIT.—New line of Dodge 
“Job-Rated” trucks for 1940 is be- 
ing publicly introduced this week. 


“In announcing Job-Rated trucks 
for 1940,” said T. W. Moss, director 
of Dodge truck sales, “we feel that 
Dodge is making an important con- 
tribution to raising the level of 
truck transportation efficiency in 
the United States. Truck owners 
and operators today are demand- 
ing, more than anything else, a 


Graham Names 
Four Managers 


Over Districts 


DETROIT.—August Johnson, 
former Pacific Coast distributor 
and dealer who has come to De- 
troit to become executive vice- 
president in charge of sales of 
Graham - Paige, last week an- 
nounced his first appointments of 
district managers. Johnson is 
building up his field staff in an- 
ticipation of the resumption of 
production of Graham cars. 


Del Larson, who entered the old 
Paige organization at Portland, 
Ore., in 1911 and who for the past 
15 years has supervised Graham 
dealer activities from Denver to 
the Pacific Coast, has been put in 
charge of thé Chicago zone. 

Lee Schwartz, long associated 
with Graham, has been given the 
management of the Detroit terri- 
tory, with headquarters in this 
city. 

Joe Brancherry, another Graham 
veteran, will cover New England, 
with headquarters in Boston. 


John Williams, still another old 
timer in Graham service, will work 
in the Twin Cities territory, oper- 
ating out of Minneapolis. 

President J. B. Graham, for 
many years active in the manage- 
ment of the company, will devote 
all his time to engineering and 
production, it is announced. 


°40 Training Schools 
Are Set by DeVilbiss 


TOLEDO.—DeVilbiss Co. an- 
nounces the schedule of its train- 
ing school for the first half of 
1940. To be held in the company’s 
Toledo plant, the school is open 
to industrial painters, master paint- 
ers, automobile refinishers and all 
others interested in learning the 
technique of spray-painting and 
the use and care of spray-painting 
equipment. 

Each training period lasts for 
one week. The first class opened 
Jan. 8 Others begin on the fol- 
lowing dates: Feb. 5, Mar. 4, April 
11, May 6 and June 3. 


IAA Elects McAuliffe 


CHICAGO.—Lester T. McAuliffe was 
elected and installed as president of 
the Illinois Automobile Assn., a job- 
ber and manufacturer group, at the 
annual meeting here last week. Frank 
Brusick was chosen as vice-president, 


James Wheatley jr., as treasurer and 


Chester Neusterle as_ secretary. Ap- 
proximately 200 attended the meeting. 


For a fresh automotive viewpoint. 


read George M. Slocum’s “A Word is 
Edgewise. 


truck to fit the job it is intended 
to do. 


“For 1940 Dodge is producing 
Job-Rated trucks in six different 
capacities, ranging from one-half 
ton to three-ton Dodge diesel 
trucks. 1940 also marks the intro- 
duction of the new Dodge-built 1%- 
ton cab-over-engine models. Dodge 
Job-Rated trucks are powered by 
six different engines, each en- 
gineered for the truck in which it 
is installed. Sixteen gear ratios are 
available, and 96 standard chassis 
and body models are offered in 17 
different wheelbase lengths. 


“Each model in the line is de- 
signed and built to handle its max- 
imum capacity—to fit the hauling 
job it is intended to do. 


“To meet the needs of truck 
users, Dodge is now designing and 
building Job-Rated trucks, which 
it is claimed, fit 97.3 percent of the 
nation’s hauling jobs. In addition 
to the six capacities, six engines, 
96 chassis and body models already 
mentioned, Dodge Job-Rated trucks 
use four different clutches, three 
transmissions, eight different sizes 
of rear axles, 20 different frames, 
nine basic spring combinations and 
six combinations of brake sizes. 

“A wide range of extra equip- 
ment includes auxiliary springs, 
booster brakes, frame _ reinforce- 
ments, double reduction rear axles, 
engine oil filters, governors and tire 
— for every known 
need. 


“To facilitate the installation of 
Dodge trucks in all kinds of haul- 
ing, all Dodge dealers and sales- 
men have been given special in- 
structions and are furnished with a 
standard Dodge Job-Rated pro- 
posal form, containing simplified, 
complete data on how to help the 
truck operator select the right 
truck to fit his job.” 


Canadian Car Financing 
Continues to Show Gain 


MONTREAL.—For the third con- 
secutive month, financing of new 
and used motor vehicle sales in 
Canada recorded an advance over 
the corresponding month of 1938, 
9,666 units being financed for $4,- 
243,132 in December compared with 
8,910 for $3,961,589 in December, 
1938, the Dominion bureau of sta- 
tistics reports. 


Preliminary totals for the year 
1939 revealed 151,419 transactions 
involving $62,056,001, compared 
= 162,703 involving $69,685,583 in 


N. J. Labor Federation 


Sponsoring 32 Bills 


TRENTON, N. J.—Thirty-two 
labor bills, supported by the State 
Federation of Labor, have been in- 
troduced in the state legislature 
here. Included are measures to 
provide state wage-hour control; 
create a_ state labor relations 
board and court to act on unfair 
labor practices; create a_ state 
board to mediate labor disputes, 
and limit acts enjoinable by 
Chancery Court in a labor conflict. 

Most of the measures offered 
are similar to bills sponsored un- 
successfully here in recent years. 





Truck Operators 
Warned of Use 
Of Car Batteries 


NEW YORK.—Trucks, buses and 

other commercial vehicles, using 
passenger car storage batteries 
rather than heavy service batteries 
are costing their owners needless 
expense, battery engineers of U. § 
Tire Dealers Corp. pointed out in 
a recently issued bulletin on com. 
parative operating costs. 
_ “Passenger car storage batter. 
ies,” it was stated, “are designed 
only for passenger car electrical] 
loads, and a normal mileage of ap- 
proximately 1,000 miles per month 
Taxicabs, delivery cars, trucks and 
buses, on the other hand, run y 
mileages many times greater than 
private cars. 

“Commercial service subjects a 
battery to more starts and stops, 
greater vibration, more night driy. 
ing, and heavier lighting and 
ignition loads. Continuous high 
charging rates are injurious to the 
plates and separators of a battery 
and prevents low cost per mile 
transportation.” 


The fact that passenger car bat- 
teries cost slightly less initially, 
leads many operators to believe 
that they are economizing, the 
engineers said, and added that 
such was not the case when it was 
realized that United States Rub- 
ber Co.’s heavy service batteries 
are constructed to give from two 
to three times greater mileage in 
commercial service than passenger 
car batteries. 


The net result, the bulletin 
added, is a saving in cost per mile 
of approximately 60 percent when 
the heavy service type of battery 
is used in commercial service. 


Use of Cars Rises 
Sharply in Winter 


NEW YORK.— Winter automo- 
bile travel is increasing 11 percent 
faster than warm weather driving, 
and there are many indications that 
American motorists will soon be 
using their cars as much in winter 
as in the summer. 

These trends were revealed in a 
survey of motoring developments 
made public by J. J. Newman, vice- 
president of the B. F. Goodrich Co., 
who attributed the increase to the 
spread of the winter vacation idea, 
the hard-surfacing of 85 percent of 
the nation’s highways, and scien- 
tific advances in safety tire build- 
ing during the past decade. 


Personnel Augmented 


By Barrett Equipment 

ST. LOUIS.—Jack Prichard, 
formerly sales manager of the 
Emsco Asbestos Co., has been ap- 
pointed regional manager of the 
Central States division of Barrett 
Equipment Co. 

I. M. Gregory, formerly with 
Hunter Lubrication Equipment 
Co., Los Angeles, has been ap- 
pointed special representative in 
charge of distributor division of 
the central states. New additions 
to sales force include O. T. Ran- 
kin, Lou. Simons, Claude Moss, F. 
W. Smith and V. A. Kennedy. 





Opens Seattle Office 


SEATTLE.—Ethyl Gasoline Corp. 
has opened a Seattle office, establish- 
ing a separate division for the North- 
west comprising Washington, Oregon, 
Idaho, Utah, Montana and Wyoming. 
Harry Kuhe, formerly assistant di- 
vision manager of the Tulsa division, 
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Campaign 

With the largest ad budget for 
the first quarter in history, Chev- 
rolet (Campbell-Ewald) currently 
is concentrating three-fourths of its 
newspaper copy on used cars, the 
other quarter being divided be- 
tween new cars and trucks. 

Newspaper outlay represents a 
300 percent boost over compar- 
able quarter last year, when only 
one insertion per month was 
made in newspapers in contrast 
to the four insertions per month 
this year, it was revealed by Wil- 
liam E. Holler, Chevrolet general 
sales manager, at a luncheon 
Thursday (25) in Detroit, open- 
ing a nationwide series of sales 
meetings. 

Moreover, Holler said, Chevrolet 
is using magazine copy during 
January and February this year, 
whereas none was employed until 
March of last year. Following the 
hefty buildup on used cars first two 
months of 1940, company will hit 
the prints in March with a strong 
campaign on new cars, extending 
at least through June. 


Series 


Ross-Roy, Inc.. which took 
over Dodge truck account first of 
year, is currently releasing a 


N. Y. Plans to Use 
Only 25% of Fuel 


Taxes for Roads 


ALBANY, N. Y.—Less than 25 
percent of an estimated $102,000,000 
which New York state highway 
users will contribute in motor ve- 
hicle and fuel taxes will be used 
for highway construction and re- 
pair under the 1940-41 fiscal year 
budget recommendations submitted 
to the state legislature here by 
Gov. Herbert H. Lehman. 

The proposed budget recom- 
mends $17,000,000 for state highway 
construction and repair; $5,140,000 
state aid for county and town high- 
ways, and $550,000 state aid for 
snow removal. Thus, a total of only 
$23,424,000, or less than 25 percent 
of their tax contributions, will be 
returned to motorists in the form 
of road construction and mainte- 
nance. 

Motor fuel taxes will produce 
$63,500,000 during the coming fiscal 
year, the governor anticipates, an 
increase of $1,000,000 over estimated 
receipts from this source during 
the current fiscal year. Another 
$1,000,000 gain is anticipated in 





‘| motor vehicle tax revenues, which 


are estimated for the coming fiscal 
year at $38,500,000. 


Baker Heads Branch 


OSHAWA, Ont.—Appointment of 
Ross C. Baker to be manager of the 
Montreal retail GMC Truck branch is 
announced by Roy D. Kerby, ——— 
sales manager of the Pontiac-McLaugh- 
lin-Buick-GMC Truck division of Gen- 
eral Motors Products of Canada. 

er. succeeds R. G. Gilbride, re- 
signed. 





the Ath Dimension 


SS 
The News of Automotive Advertising 


By Pete Wemhofi 
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series of ads in several hundred 
key city newspapers and leading 
magazines on Dodge’s new line 
of “Job-Rated” trucks for 1940. 
Alec Golden, who’s been with 
Ross-Roy for past several years 
and formerly associated with the 
old Advertisers, Inc.—which at 
that time handled all Chrysler 
divisions—is handling the pub- 
licity angle for Dodge trucks. 


Pieces 


More than 2,000,000 pieces of Pon- 
tiac’s new used car direct mail 
campaign were ordered the first 3\) 
days, and orders are coming in 
calling for thousands every day, 
it’s reported. 


Based on survey which showed 
that one out of every four owners 
trades every year, these 2,000,000 
direct mail pieces mean that con- 
tacts have been made with 500,000 
people who will buy a car this 
year. 


Tieups 

International Harvester is stag- 
ing series of meetings in 30 Mich- 
igan towns, with Tim Doolittle’s 
hillbillies (of WJR, Detroit) as 
the comeon. 


Dealers will stage special ex- 
hibits of company’s products, and 
personal appearances will cover 
— seats of 30 Michigan coun- 

ies. 


Named 


Harold F. Reinhardt, formerly 
connected with Campbell-Ewald 
Co., Gray Garfield Lange, Inc., and 
the Walter Pomering Studios, has 
been appointed art director, ac- 
cording to Gilbert U. Radoye, man- 
aging director of Creative Agency 
Associates, Detroit. 


St. Louis Dealers 
Set Election Date 


ST. LOUIS.— Annual banquet 
and election of directors of the 
Greater St. Louis Automotive 
Assn. will be held Feb. 5 at the 
Forest Park hotel. W. J. Rasmus- 
sen, president of the association, 
has appointed a nominating com- 
mittee consisting of L. M. Stewart, 
chairman; C. F. McClure and Mar- 
vin P. Yates. 


Committee has nominated the 
following slate of 10 candidates for 
— five of them to be elec- 
ted: 


George M. Berry, of Berry Mo- 
tor Car Co.; W. B. Denhard, of W. 
B. Denhard, Inc.; George A. Mc- 
Gregor, of Smith-McGregor Motor 
Co.; W. J. Rasmussen, of Big Four 
Chevrolet Co.; F. H. Riesmeyer, of 
Riesmeyer Motor Co.; L. L. Saks, 
of Downtown Pontiac Co.; L. M. 
Sprinkle, of Nash St. Louis Co.; 
William J. Stolz, of Gravois Motor 
Corp.; Udell Thomson, of Nulsen- 
Thomson Motor Co., and Sidney 
Weber, of Sidney Weber, Inc. 











F VERY Dodge “‘Job-Rated” truck advertisement is a booklet 
entitied, “A, a ae to Truck Owners on the Selection of the Right Truck to 


Fit the Job,” illustrated at the ri 


t. 
ished with a standard Dodge “Job-Bated” proposal 
plete data on how to help a truck operator select the r 


All Dodge dealers and salesmen are furn- 


left, containing com- 


form 
ight truck to fit the job. 





EDWARD A. general 


HALBLEIB, 
manager of Delco A oe was honor 


guest last week at 4ist annual banquet 
of the Society of Genesee at Waldorf- 
Astoria, New York. One of pioneers in 
developing starting and ligh a. 
ment for cars, Halbleib was cited for 
his service to the community. 


Unions Reported 
Aiding Carriers’ 
Battle in Okla. 


OKLAHOMA CITY.—The union 
labor issue apparently is being 
tossed into one of the oldest fights 
of the Associated Motor Carriers 
of Oklahoma, the fight for uni- 
form enforcement of state tax and 
insurance laws against all truck 
operators. 

Every indication has been that 
the truck operators soon would 
get enforcement of laws requiring 
all truckers to have state permits 
from the corporation commission, 
pay uniform taxes and carry re- 
quired insurance. 

Members of the association have 
contended for years that “bootleg” 
drivers have failed to meet regula- 
tions; then with less expense than 
others, have been able to undercut 
operators of regular lines on 
freight rates. 

“Three divisions of the _ state 
government are involved,” states 
Fred Cline, secretary of the as- 
sociation. “The corporation com- 
mission issues the permits, the tax 
commission collects the taxes, and 
the state highway patrol is sup- 
posed to enforce all laws, includ- 
ing the one requiring operators to 
carry insurance. Things have been 
disorganized—but we believe things 
were working out until these ru- 
mors began to fly.” 

The story is that union men 
have offered to co-operate with 
state officials, help spot fly-by- 
night operators, and enforce state 
laws for certain concessions in 
bringing about unionization of 
truck line employes. 


Station Wagon 
Sales Up Sharply 


PONTIAC.—Sales of the Pontiac 
station wagon for the first three 
months of the 1940 model year ex- 
ceed total sales for the entire 1939 
year, according to D. U. Bathrick, 
general sales manager. 

The 1940 Pontiac station wagon 
seats eight passengers comfortably, 
when the rear seats are in posi- 
tion, and, in addition, provides 
ample luggage space. The station 
wagon is built on the Pontiac Spe- 
cial Six 117-inch wheelbase chassis. 
It provides two inches more head- 
room, three inch wider’ rear 
doors and one inch wider seats 
than the 1939 model. 


Ford Fleet Tonnage 


Up 58% During 1939 
DEARBORN. — Tonnage carried 
by the Ford Motor Co. fleet on 
the Great Lakes and connecting 
waterways during 1939 totaled 2,- 
655,145 net tons, an increase of 
slightly more than 58 percent over 
the 1938 figures. The fleet of 29 
vessels is engaged solely in the 
movement of the company’s own 
raw materials and finished prod- 
ucts. 

The Henry Ford II and the Ben- 
son Ford, largest diesel freighters 
on the Great Lakes, led the fleet 
in tonnage carried. The Benson 
Ford carried 287,745 tons of ore, 
103,766 tons of limestone, 575,288 
tons of coal and 8,934 tons of coke 
for a total of 975,735 net tons. The 
Henry Ford II carried 147,343 tons 
of limestone, 150,824 tons of ore 
and 453,549 tons of coal for a total 
of 751,717 net tons. 
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troit Auto Dealers Assn. in 1925. 
First associated with Bemb-Rob- 
inson Co., Mr. Judd subsequently 
was president of Miller-Judd Co., 
distributors of Nash and Peerless. 
In 1933 he became president of 
Hupmobile Retail Sales, Inc., and 
in 1938 he retired to California. 


Judd Dies on Coast; 


In Motor Field 28 Yrs. 


SANTA MONICA, Calif.—Walter 
J. Judd, who entered the automo- 
tive business in 1910, died here last 
week. He was president of the De- 
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HE AUTO TYCOON doesn’t know he’s 
eighty-two nights behind his plant’s own 
production schedule when it comes to making a 
model... And he wouldn’t care if he did know it! 


What he’s trying to do at home—and what 
he and all his family are doing—is to have a 
good time creating something together. 


Many families like that—over 1,750,000 of 
them, now—are American Home readers. This 
is what makes the men-and-women readership 
of The American Home so vitally important 
in today’s sales planning. Here is a magazine 
jam-packed with ideas that families can usel 


Should be a good market-place to display 
your make of car or other contributions to 
better living . . . shouldn’t it? 
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New Tax Fears S 


Buyers Seek Smaller Units 


To Cut Cost of Operation 


Special to Automotive News 


MONTREAL. — Probability that 


being more economical to operate 
and maintain. Although zero and 


when the federal government’s war , sub-zero weather and snow-covered 


budget is brought down some time 
in April there will be either a 
luxury tax or some other form of 
levy affecting automobiles—and that 
the Quebec provincial government, 
which is also seeking additional 
revenue, may further increase the 
gasoline tax—are influencing in 
different ways the used car market 
in Montreal and elsewhere in the 
province. 


Well-informed used car dealers 
in Montreal said they had observed 
that the public had already sensed 
that it is inevitable that cars will 
cost more. They apparently expect 
the move toward higher cost of 
operation, too, to gain momentum 
as the new tax dates approach, and 
so they are bargaining now for 
good used cars which are giving 
good mileage per gallon of gaso- 
line. 


The trend, salesmen say, is all 
toward the smaller used car as 


Value of Sales 
Of Cars Rises 
Slightly in Dec. 


WASHINGTON.—Value of sales 
of new passenger automobiles dur- 
ing December, according to the 
monthly index of the U. S. bureau 
of foreign and domestic commerce, 
was slightly above the November 
total and exceeded the December 
1938 figure by a substantial mar- 
gin. 

After adjustment for seasenal 
variation, it is stated, sales im- 
proved considerably during the 
final quarter of the year after hav- 
ing followed a rather even trend 
during the preceding six months. 
The rise during December reflected 
in part the termination of the in- 
dustrial dispute which had cur- 
tailed the available supply of cars 
for one principal manufacturer 
for two months prior to the middle 
of December. 

Sales of new passenger cars for 
the entire year 1939 on a dollar 
basis were about 35 percent above 
those for 1938; they were about 16 
percent under the 1937 total. From 
a figure of 144 for the peak year 
1929, the index dropped to a de- 
pression low of 36 for 1932. By 
1936 it was up to 105, a figure 
which was bettered somewhat in 
1937 notwithstanding the abrupt 
drop in sales which characterized 
the final two months of that year. 


Salesman Holds 
Sales Prospects 


BIRMINGHAM, Ala—L. E. 
Keeton, salesman for Hanna Motor 
Co. (Ford) has a notation on the 
back of his calling cards as fol- 
lows: “If I am out ask for Mr. 
Burdine or Mr. Gaines.” He finds 
that this helps him to make some 
sales he would miss otherwise. 

“A salesman can stay on the floor 
only a small part of the time, and 
those who promise to come in on 
a specified hour very often get 
there at a different time,” said 
Keeton. 

“So I have put this notation on 
the back of my card as a reminder 
to my customers that the new or 
used car sales manager will be 
glad to wait on them and that I 
will get the commission just the 
same. In other words I don’t want 
a customer to walk out just be- 
cause I happen not to be in the 
showroom at the time. Others are 
there to serve him.” 


Herndon Moves Up 


LOS ANGELES. —R. T. Herndon, 
vice-president of the Texas company 
of California, has been called to a 
New York post as _ national sales 
executive for his company. Here_from 
Chicago to succeed Herndon is D. E. 
Beaton, long connected with the oil 


firm in various executive capacities in | 


the midwest, and the south. 












roads are not conducive to motor- 
ing outside of the city, dealers have 
been surprised at the interest 
shown locally by buyers with ready 
cash who wish to take delivery and 
purchase their licenses for 1940 
early enough to get a long season’s 
value at the current charge. 


A point, which used car dealers 
are not losing sight of, is that 
frozen bank deposits are coming 
out or have come out and have 
been invested in the Canadian war 
loan. While this may restrict the 
amount of money available for im- 
mediate expenditure on cars, the 
money loaned to the government 
will be put into circulation again 
shortly for the manufacture of war 
materials of various kinds, with a 
consequent increase in employ- 
ment and a broader circulation of 
current funds, a large proportion 
of which will in all likelihood be 
spent for motor cars whether new 
or used models. 


December Sales Up 


December trade with used car 
dealers was reported as quite satis- 
factory; in fact, the last month of 
1939 ran ahead of December, 1938. 
Some dealers are anticipating an 
active February and March and 
this prediction, coupled with the 
quite evident demand at present, 
should carry the used car market 
well along into late spring. 


Should the war situation become 
more serious, it is quite probable 
that many Canadian manufactur- 
ing and assembly plants will be 
put to making war munitions. 
Should the public become aware of 
a@ possible shortage of cars by 
reason of the above-mentioned 
situation, used car dealers ex- 
pressed the opinion that sales 
would become exceedingly brisk. 


For the market as a whole, the 
prospects for spring trade are very 
promising. 1938 and 1939 sport 
models have already shown some 
activity buying-wise as have used 
cars in the medium and lower- 
priced brackets. Larger cars are 
not selling to any great extent at 
present but, from the _ dealers’ 
point of view, January of this year 
is an improvement over the same 
period a year ago and, whatever 
may be future government de- 
mands, it is felt that sales this 
spring and summer will be ahead 
of those in 1939. 


Conscious of Innovations 


Used car dealers in Montreal are 
finding that the public is very 
conscious of the many service in- 
novations introduced from time to 
time by automobile firms for the 
better protection of the buyer, and 
these innovations appear to gain 
in number and variety with each 
recurring season. The nearly new 
car, which, after careful inspec- 
tion, has been declared to be as 
near as possible as a used car can 
be to a new automobile, is guar- 
anteed by some dealers as a new 
car for 60 days, or 3,000 miles. 


It will be found with Montreal 
used car dealers that, almost with- 
out exception, some form of recon- 
ditioning verification is an ac- 
cepted fact with the purchaser. 


Stark County Dealers 
Name Bowlus Head 


CANTON, O.—S. L. Bowlus has 
been elected president of the Stark 
County Automobile Dealers Assn. 
He succeeds George P. Maloney. 

Other officers elected are Ray F. 
Whiteleather, first vice-president; 
Hallie Balderson, second vice-pres- 
ident, and John Pearl, L. J. Mes- 
senger, of Massillon, Joseph Sar- 
chione, of Alliance, and Russell 
Bridenthal, of Hartville, directors. 


Plans 2 Additions 


SANDUSKY, O.—Plans for two ad- 
ditions to the present plant of the 
Barr Rubber Products Co., to be com- 
leted about Feb. 1, are announced by 
andolph J. Dorn, president. About 
10,000 additional square feet of floor 
space will be provided. The concern, 
among other products, makes automo- 
tive accessories. 


Dealer Sons Matriculate .. . 





REGISTERING IN for the 4 session of Post-Graduate School of Modern 
Merchandising and Management, Chevrolet’s “college” for dealers’ sons, were 
these new students, left “ee R. M. Redd, Redd Motor Co., Price, Utah; 
Jack Peterson, Peterson Auto Co., Kerrville, Tex., and BR. P. Vansyckle, Jeffer- 
son Motors, Inc., Perth Amboy, N. J. 





AN OFFICIAL welcome to the new school session was extended by T. O. Mc- 
Laughlin, director and chief instructor, to M. A. Brown, Brown & Holter Mo- 
tor Co., Cheney, Wash. 





CHEVROLET’S TOP executives, including W. G. Lewellen, right, assistant 
general sales moneeee attended the luncheon opening the school. With him 
were R. M. Redd, dd Motor Co., Price, Utah, and O. W. Taber, standing, 
Clark & Taber, Inc., East Braintree, Mass. 





AN OUTLINE of the course in the automotive industry’s only “university” 
was given to R. B. Raub, right, Raub Chevrolet Co., Albia, Ia., ly E. A. Nim- 
nicht, assistant general sales manager. 


Two Used Car Lots Pay 
Dividends to Wyo. Dealer 


CHEYENNE, Wy o.— Operation |other part of town is consistently 
of two used car lots has proved to | advertised as “Headquarters for 
be advantageous for the Walton | jow-priced transportation.” Cheaper 
ae ; eee er aaa _ cars ranging in price from around 
are kept at a lot in connection with | $75 to $300 are stocked there. 

Backing the merchandising ef- 


the main plant, and customers are 

eae nelive pe A Seo ane forts of the two lots are daily news- 
see for themselves how thoroughly |paper ads, maintaining an adver- 
the R & G cars are conditioned in-|tising policy of frankness rather 
side and out. than resorting to stunts or trick 
offers to draw customer traffic. 


The second lot located in an- 









pur Montreal’s Used Car Sales 





Willys Extends 
Car Guarantee 


To 100,000 Miles 


CHICAGO. — Joseph W. Frazer, 
president of Willys-Overland Mo- 
tors, Inc., announced Thursday at 
a meeting of Willys dealers in the 
Sherman Hotel here that Willys- 
Overland will hereafter extend the 
standard Automobile Manufac- 
turers Assn. new car guarantee on 
1940 Willys cars to 100,000 miles or 
three years. 

“This 100,000 mile guarantee wil] 
apply to both Willys passenger 
cars and commercial cars,” Frazer 
said. 

Frazer also reported that sales 
of the 1940 Willys from its intro- 
duction through Jan. 15 were 27 
percent greater than total domestic 
production for the entire 1939 
model year. The dealer body has 
increased approximately 300 per- 
cent in the past 12 months, and 
the first quarter of the company’s 
eae fiscal year was profitable, he 
said. 


Lubrication Dept. 


Volume Boosted 


COLUMBUS, Ga.—Lubrication 
business of the W. T. Patterson 
Motor Co. (Plymouth-De Soto) in- 
creased 331-3 percent after the de- 
partment was moved up front and 
dolled up, according to J. J. Wad- 
dail, service manager. 


Waddail pronounced the new de- 
partment as a “leader” for all other 
departments of the business. In 
other words, people come in for 
lubrication and find also that they 
need such items as new spark 
plugs, oil filters, brake adjustments 
and wheel packs, not to mention 
heavy repairs. To that extent it is 
the “show window” of the business, 
said Waddail. 

Besides being up front, where it 
is easily accessible and easily seen, 
it is worth seeing also. Decorative 
features include the white stream- 
lined lubrication equipment, white 
walls, attractive signs and green 
canopy above. These “eye appeal- 
ing” features are important, but in 
addition a sales-minded person in 
charge is imperative, said Waddail, 
as such an attendant can usually 
sell the customer more than he 
came in for. In doing this “service 
specials” are found quite helpful, 
those which include a number of 
different operations at one adver- 
tised price. 


Cities Inject Humor 


In Safety Slogans 


WASHINGTON.—New vogue in 
pedestrian protection—the painting 
of safety slogans on sidewalks and 
the posting of humorous but subtle 
signs at points of danger to jolt 
absent-minded pedestrians into 
alertness—is sweeping the country, 
the American Automobile Assn. 
finds. 

“Painted signs on the pavement 
are generally following a conserva- 
tive trend such as ‘Look,’ ‘Cross on 
the Green Light,’ and — Both 
Ways Before Crossing,’ bu’ many 
cities are using humor effectively 
to catch attention, with such signs 
as ‘Jeepers Creepers, Use Your 
Peepers,’ and ‘In Life, As in Base- 
ball, It’s the Times You Reach 
Home Safely That Count’,” reports 
Russell E. Singer, AAA general 
manager. 


Batt Is Elected 


NEW YORK.—WwWilliam L. Batt, 
president of SKF Industries, Inc., has 
been elected chairman of the board of 
the American Management Assn., ac- 
cording to Alvin E. Dodd, president. 
Batt’s election fills a vacancy left by 
the death of the late James O. Mc- 
qneey, chairman of Marshall Field & 

Oo. 


, Named President 


CANTON, O.—V. J. Stockburger has 
been installed as president of the 
Stark County Automobile Maintenance 
Assn., Inc. Others elected are Walter 
Anthony, vice-president; A. UL. Red- 
mond, treasurer; J. F. Albright, sec 
retary and Ted Dunlap, business 
manager. 





For a fresh automotive viewpoint. 
read George M. Slocum’s “A Word ip 
Edgewise.”’ 
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Ky. to Consider Graduated Scale for Truck Taxes 


Action Depends on Fate 


Of Proposed Load Limit Boost 


gpecial to Automotive News 
LOUISVILLE. —If trucking in- 
terests press their demands for in- 
creasing the present gross load 
limit in the Kentucky legislature, 
now in session, the state motor 
transportation division will pro- 
se a graduated scale of taxes on 
all trucks to replace the present 
weight and mileage tax which ap- 






Penny Saved 
Major Victory 


For Engineers 


DETROIT.—Automotive engi- 
neers, who designed more than 
$2,250,000,000 worth of passenger 
cars and trucks in 1939, according 
to the forthcoming issue of Auto- 
mobile Facts, can measure the 
year's real accomplishments in 
pennies. 

The magazine, published by the 
Automobile Manufacturers Assn., 
declares that because of com- 
petitive demand for better quality 
at reduced cost, a one-cent saving 
is a major victory for engineers 
and purchasing agents of the mo- 
tor industry. 

Costs are regularly computed in 
tenths and even in hundredths of 
a cent. But because each motor 
vehicle consists of approximately 
2000 distinguishable units, com- 
posed of 15,000 parts, the cumula- 
tive result is important in terms 
of cost to the consumer. 

Engineers and purchasing agents 
of one company are reported to 
have worked several weeks in de- 
vising a method of rust-proofing a 
tiny spring in the Sealed Beam 
headlight assembly, thereby saving 
two-tenths of a cent per spring. 

Another example cited is that of 
a company which reduced costs by 
making the U-bolt on the springs 
one-sixteenth inch shorter. Em- 
phasizing, however, the industry’s 
constantly improved standards of 
performance, appearance and dur- 
bility, the article points out that 
the same company purchases 
whenever possible the finest Swed- 
ish steel for valve springs, regard- 
less of the cost. 


Ky. Bill Seeks 


Finance Control 


LOUISVILLE.—A bill to regu- 
late automobile loans and place 
lending firms under state super- 
vision has been introduced in the 
Kentucky legislature. 

Bill would require each loan 
company to pay a $250 annual 
license fee, plus a $50 investigat- 
ing fee, and would limit the in- 
terest rate to 6 percent a year, plus 
2 percent for service charges. 

Extension of loans beyond 24 
months would be prohibited, and 
the company would be required to 
record with the county clerk, 48 
hours after the sale of a re- 
Possessed car, the name of the pur- 
chaser and the purchase price; and 
Would specify how a car may be 
sold after repossession. 


Quebec Plans New Act 


Covering Car Insurance 
MONTREAL.—An all-embracing 
act, covering automobiles and the 
Whole field of automobile insur- 
ance, is reported to be under con- 
sideration by the Godbout govern- 
ment for introduction at the next 
‘Session of the legislature, following 
‘recent resolutions sent to the pro- 
Vincial administration by the Ca- 
nadian Underwriters’ Assn. and 
Province of Quebec Safety League. 
| Dominion legislation on insur- 
‘ance of cars was used by Quebec 
juntil the privy council ruled that 
: British North America Act 
; 














Placed insurance within the pre- 
togatives of the provinces. It 
killed the Dominion Act Quebec 
had been using but left the prov- 
nce without anything but ordi- 
nary civil law to govern accidents. 





To feel the pulse of the industry, 
/Onsistent reading of Automotive News 
;'3 & necessity. 


: 
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jat a conference here Jan. 12 of 





plies only on trucks operated for 
hire. 

A proposal has. been drawn on 
three separate scales for the legis- 
lature to choose from. During the 
last fiscal year truck revenue was 
$1,395,311 under the existing tax 
scale and gross weight limit of-18,- 
000 pounds. Director D. C. Moore, 
of the motor transportation di- 
vision, estimates that the proposed 
rates will produce $4,960,000, $6,- 
310,000, or $7,060,000, depending 
upon which of the three proposals 
may be adopted. 

The graduated tax plan would 
provide for one charge for trucks, 
covering the license plates and all 
fees, and would be administered 
by the state motor transportation 
division. The three tables of sug- 
gested rates are: 


to 


WO BEee BO. cc ccascces 50 
WD OW Bees BOB. cccsccecss 150 
DD WO Bere FOB. cccesssess 200 
SP WO BON TBs. ccscsseces 275 
Up to 82,000 Ibs. .......... 350 
No. 

TO GO Bees BOM. veecsisces $ 5 
Up to 14,000 Ibs. .......... 50 
WO WS Feed TOO. vcccecsess 125 
Up to 24,000 Ibs. .......... 200 
WD 1 S000 TOR. csccccscss $ 5 
UD GO BEGee FOB. sicecscsse 20 

SO TEGO0 FOB. sscscececs 125 


Up 

Under the proposed plan all 
trucks, including those operated by 
companies doing their own haul- 
ing, would be taxed for weight and 
mileage instead of only for license 
plates as at present. Small trucks 
now pay $4 a year for plates and 
the largest pay approximately $40. 


Truck Personnel 


9 & 
Shifted by Dodge 

DETROIT.—Appointment of W. 
J. Teale as Dedge truck represen- 
tative in the St. Louis region and 
K. R. Porter as truck representa- 
tive in the Sioux Falls (S. D.) dis- 
trict with headquarters at Man- 
kato, Minn., is announced. 

Other changes in the Dodge 
truck field personnel disclosed at 
the same time are as follows: 

P. R. Marvin, formerly truck 
representative in the Pittsburgh 
district, has been named district 
representative in the Erie territory. 

G. H. Bradley, truck representa- 
tive, has been assigned to cover 
the Pittsburgh and Wheeling 
(W. Va.) districts in addition to 
the city of Pittsburgh. 

F. M. Kinney, Milwaukee truck 
representative, has been trans- 
ferred to the Davenport (Ia.) 
district as representative. 


S. C. Meetings Voice 
Opposition to Diversion 


CHARLOTTE, N. C.—Opposition 
to the proposal that gasoline sales 
tax should be used in defraying 
expenses in other government de- 
partments was further crystalized 


representatives of the petroleum 
industry of 10 counties. 

The Charlotte meeting was one 
of 10, at all of which the same 
sentiment of opposition to di- 
version has been expressed. 




















DIAGRAMMATIC VIEW of new Clark Automatic Booster, showing its three 


main units—power plant, power train, 


and controls—in their relation to the 


1%-ton Chevrolet chassis on which they are installed. 


Clark Equipment’s Booster 


Unit for Trucks Tried Out 


DETROIT.—Benefits of vital im- 
portance to truckers, particularly 
those specializing in heavy-duty, 
long-distance hauling, are claimed 
for a new booster unit which the 
Clark Equipment Co., of Buchanan, 


K. C. Dealers Sell 
15,865 Units in °39 
Or 33% Above ’38 


KANSAS CITY.—Kansas City 
motor car dealers enjoyed one of 
their best years during 1939, with 
registration showing a 33 percent 
gain over 1938. 

Dealers sold 15,865 trucks and 
passenger cars, with cars account- 
ing for 14,012 units. The preceding 
year they sold 10,923. 

Chevrolet led the field with 3,671 
cars, a gain of 500 over the previ- 
ous year. Plymouth dealers sold 
2,163 and Ford 1,971. Chevrolet led 
in trucks also, having sold 700 
units for the 12 month period; Ford 
sold 384 and International 251. 

Used cars have moved in a satis- 
factory way, and dealers are in 
good shape for the new year, which 
promises to surpass 1939. 


Champion Victorious 
In Fair Trade Suit 


TOLEDO.—A second court vic- 
tory in the Champion Spark Plug 
Co.’s efforts to enforce a minimum 
price schedule under the fair trade 
acts was reported last week in 
California. 

The superior court issued a per- 
manent injunction against the Ar- 
thur A. Haven Co., restraining the 
concern from “advertising, offer- 
ing for sale or selling’ Champion 
plugs at less than prices estab- 
lished under the act. Colyear Mo- 
tor Sales Co. of Los Angeles, 
Champion distributors, sought the 
action. 





FINAL INSPECTION of Willys’ station wagon bodies in the Hayes Mfg. 
orp. plant at Grand Rapids, Mich., before shipment to Toledo. Hayes has 


Cc 
been building automobile bodies since 191 


0. 


Mich., has been developing over 
the past two years, and which has 
now reached the point where ex- 
perimental jobs are said to be giv- 
ing excellent account of themselves 
on the road. 

The commercial car department 
of Chevrolet is co-operating in the 
development, from a sales distribu- 
tion standpoint, it is announced. 

The heart of the unit consists of 
an auxiliary engine which auto- 
matically starts when greater 
power is needed for a grade, and 
which delivers its output to the 
rear axle of a 1%-ton Chevrolet 
truck or tractor through a simple 
over-running clutch. Automatic 
starting, speed governing, and 
stopping are provided, the entire 
cycle of operation being indepen- 
dent of the driver. 


Seven Branch Managers 


Shifted by Fruehauf 


DETROIT.—Roy A. Fruehauf, 
vice-president and director of sales 
of the Fruehauf Trailer Co., an- 
nounces recent changes in the field 
sales organization of the company. 
S. E. Oplinger, who for several 
years has been manager of the 
Newark branch, has been put in 
charge of important national ac- 
counts in that territory. 

W. J. Robinson, formerly man- 
ager of the Columbus, O., branch, 
has been appointed to the man- 
agership of the Newark office. R. 
J. MacEwan, who has been in 
charge of Differential Dual Wheel 
sales, is now manager of the Frue- 
hauf Columbus branch. 

Morton Miller, formerly Rich- 
mond branch manager, has been 
placed in charge of the Norfolk 
branch. Ralph B. Hollingsworth 
succeeds Miller at Richmond. E. 
W. Cheney has been appointed 
manager of the Tulsa, Okla., 
branch. Howard Cedargreen, for- 
merly salesman at Philadelphia, 
has been made manager of the 
Hartford, Conn., branch. 


Victoria Dealers Hold 


Annual ‘Show Week’ 


VICTORIA, B. C.— Automobile 
dealers in Victoria recently staged 
an “Auto Show Week.” Normally 
this week is held in the late fall 
but, owing to the delay in the ar- 
rival of new models, it was de- 
cided to postpone the presentation 
until all dealers had the new 
season’s cars on their floors. 

The week was marked by publi- 
cation of special supplements in 
Victoria newspapers and all deal- 
ers held open house. Music and 
floral decorations were a feature of 
all showrooms. 





New Sizer Offered 
ST. LOUIS. —Sunnen Products Co. 
announces a new rod bearing sizer for 
boring any size bearing insert up to 
four inches in length and up to 3% 
inches in diameter. 


750,000 Visit 
Ford’s Rotunda, 
Plant in 1939 


DEARBORN.—-The Ford Ro- 
tunda was one of the nation’s top 
tourist attractions during 1939 
when nearly three-quarters of a 
million people, including thousands 
from abroad, registered at the re- 
ception desk, it is reported. 

The Rotunda has drawn people 
at the rate of nearly three a min- 
ute during operating hours since 
it was constructed here in 1936 to 
serve as the gateway to the Ford 
Motor Co.’s Rouge plant. 

Great photo-murals of scenes in 
the plant, dioramas, animated 
maps and motion pictures are 
among the attractions in the Ro- 
tunda. Outside in summer time, 
visitors ride in Ford, Mercury and 
Lincoln-Zephyr cars over roads 
built to duplicate sections of his- 
toric highways of the world. 

The company reported in a tabu- 
lation just completed that 708,323 
people visited the Rotunda during 
1939, and that 162,865 were taken 
on a tour of the Rouge plant. 
Foreign interest in the world’s 
largest industrial plant is reflected 
in the fact that among those who 
visited it in 1939 were 10,460 people 
from 46 foreign countries, ranging 
alphabetically from Algiers to 
Yugoslavia. 


U. S. Forest Road 
Fund Apportioned 


WASHINGTON.—Apportionment 
of $8,666,667 of forest highway 
funds in 40 states, Puerto Rico and 
Alaska and $4,333,333 for construc- 
tion and maintenance of truck 
trails and other trails or forest de- 
velopment roads in the national 
forests of 39 states, Puerto Rico 
and Alaska, are announced by the 
U. S. department of agriculture for 
the fiscal year ending July 1, 1941. 

The funds will be used to main- 
tain and augment the present sys- 
tem of approximately 173,000 miles 
of roads and trails now in the 
160 national forests. 


The $8,666,667 of highway funds 
will be expended upon federal-aid, 
state and county highways which 
are a part of the approved forest 
highway systems of the states, the 
projects being selected co-opera- 
tively by the regional foresters of 
the U. S. forest service, the district 
engineers of the public roads ad- 
ministration, and by state highway 
commissions. 


Hafferkamp Is Named 
By Bendix-Westinghouse 


PITTSBURGH.—As supervisor of 
purchases, Howard R. Haffer- 
kamp’s appointment to the staff of 
the Bendix-West- 
inghouse Auto- 
motive Air Brake 
Co. has been an- 
nounced by R. L. 
Morrison, vice- 
president and 
general manager. 

Hafferkamp will 
make his head- 
quarters in the 
Bendix - Westing- 
eee rea man- Ey 
ufacturing di- Wafferkam 
vision at Wil- - ° 
merding, Penn., a suburb of Pitts- 
burgh. Hafferkamp has served in a 
purchasing capacity successively 
for the Steel and Tube Co. of 
America, Yellow Truck and Coach 
Co., Fairbanks, Morse Co. and the 
Independent Pneumatic Tool Co. 











Champion Truck Driver 
To Aid Safety Campaigns 


DETROIT.—Edson Smith, world’s 
champion truck driver for two 
years straight, has been placed in 
charge of the express division of 
the Kirk Transportation Co., it is 
announced by A. C. Scott, vice- 
president of the company. 


Smith’s services will be available 
to assist in safety drives by com- 
munities, clubs and organizations 
of various types. 
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Continuance of Heavy Sales Seen in South Jersey 
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Dealers Are Co-operating 


To Break Used-Car Jam 


Special to Automotive News 

CAMDEN, N. J.—With new car 
sales reported currently running 
well ahead of the customary 
seasonal pace, South Jersey deal- 
ers anticipate an _ extension 
throughout 1940 of the sales up- 
trend started last year. Dealer op- 
timism in the area is supported 
not only by encouraging sales re- 
ports but also by announcements 
in several instances of expanded 
sales and service facilities and per- 
sonnel to meet increasing trade. 

To prevent jamming of used car 
inventories in the wake of fast- 
moving °’40 model sales, South 
Jersey dealers last week co-oper- 
ated in conducting a semi-annual 
used car clearance promotion. The 
event, which was heralded by a 
special eight-page tabloid supple- 
ment of advertising and publicity 
in the Camden Courier-Post news- 
paper, gave added impetus to 
used car sales which normally are 
kept moving at a satisfactory pace 
in the area through emphasis on 
reconditioning. 

One of the instances of expan- 
sion because of increased 1939 sales 
and a favorable 1940 outlook is 
that of Fisher Motor Co., Dodge 
and Plymouth distributor, which 
has announced plans to move Feb. 
15 to new headquarters at Crescent 
Boulevard and Park Ave., Collings- 
wood. 

Jersey Motors, Inc. (Ford) re- 
cently moved into its new build- 
ing at Broadway and Jersey Ave., 
Gloucester. Haddonfield Chevrolet 
Co. has purchased a building at 
Haddon Ave. and Kings Highway 
for used cars. Johnny’s County Mo- 
tor Sales Co., specializing in sale 


and servicing of Chrysler and 
Plymouth cars, has moved to new 
quarters at 612 White Horse Pike, 
Oaklyn. 

Rohrer Chevrolet Co. announced 
that 1939 was the most prosperous 
year in its history with an even 
better year anticipated in 1940. 
Both new and used car sales by 
this firm during January, accord- 
ing to William G. Rohrer jr., presi- 
dent and general manager, doubled 
the corresponding period a year 
ago. 

Seven new employes were added 
to the roster of Rice and Holman, 
Ford distributor, as a result of 
more than $500,000 in business 
transacted in 1939. “One of the 
most complete, up-to-date used car 
reconditioning organizations in the 
business has helped make our 
trade report so prosperous,” an- 
nounced Frank J. Spuhler, sales 
manager. 

Increased industrial employment 
in the area was cited as the basis 
for optimism by DeMotte Eggie, 
manager of Motor Sales Co., of 
Oaklyn, Nash distributors, who 
commented: “Re-employment of 
thousands of men at the New York 
shipyard and other plants in Cam- 
den county cannot fail to react fa- 
vorably toward automobile dealers. 
Motor Sales Co. attaches are re- 
ceiving more inquiries and _ re- 
quests than at any time, and are 
preparing for a huge increase in 
business this year.” 

Included among other South 
Jersey dealers looking forward to 
continuing uptrend in sales, ac- 
cording to recent announcements 
here, are Ingram Motor Sales Co., 
MacFulton, Inc., Gomery-Schwartz 


Faithfully yours ...and 


your customers’ 


First contact your customers have with your cars 
and trucks is at the moment they touch the 
starter button. Much of what they think of your 
product through its lifetime depends upon the 






efficiency and reliability of starting. 
_ Isn't it well worth while to make each one of 


those thousands of starts fortify owner satis- 
faction? You are sure of doing just that when 
you provide the Bendix Drive. For the Bendix 
Drive, backed by hundreds of billions of effort- 
less starts, makes starting simple, foolproof 


and automatic. 


There’s a Bendix Drive especially engineered 
for every type of starter control — foot button, 
clutch or accelerator pedal, dash button or 
with Startix, completely automatic switch key 
starting. Specify the Bendix Drive and increase 


owner satisfaction. 





ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORK 


Motor Car Co., Cooper Chevrolet, 
Packard Sales and Service, Berg- 
lund Motor Co., New Jersey Auto 
and Supply Co. C. A. W. Corp., 
Airport Pontiac, and Keats and 
Alexander, all of Camden; Com- 
munity Motors, Inc., and Randolph 
Chevrolet, both of Collingswood; 
A. N. Blatherwick Chevrolet, Ber- 
lin; Sam Mackintosh, Haddonfield; 
Oakwood Chevrolet, Oaklyn; 
Thomas Dolly and Sons Agency, 
Moorestown; Fritchey and Wad- 
dell, Woodbury, and others 
throughout the area, representing 
every major automobile. 


GMC Reports 
Truck Sales 


Rise in January 


PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck and Coach 
during the second 10 days of Janu- 
ary showed a substantial increase 
over the first 10 days, a gain of 26 
percent. This is also 10 percent 
above the second 10 days of De- 
cember, and 20 percent above the 
corresponding period in 1939, it 
was revealed by J. P. Little, vice- 
president directing sales for the 
company. 

The bank of unfilled orders also 
show an increase, the first since 
the first 10 days of November and 
indicates that dealers took more 
orders during the second 10 days 
of January than they delivered to 
consumers. 


U. S. Tire Dealers Name 
Ray General Sales Mgr. 


NEW YORK.—Appointment of J. 
Chester Ray, of the U. S. Tire Deal- 
ers Corp., to the post of general 
sales manager, is announced by H. 
N. Hawkes, vice-president. Ray 
succeeds Hawkes, who several 
weeks ago, was appointed vice- 
president of the tire dealers cor- 
poration. 

Ray’s career with U. S. has been 
unbroken except for a term of 
service in the AEF during the 
World War. He will make his head- 
quarters in the office building of 
the Detroit plant of the United 
States Rubber Co., where the U. S. 
Tire Sales division will be located 
after Mar. 1. 


England Lowers Tax 
Rate on Goods Vehicles 


LONDON.—(UTPS)—Lower rates 
of taxation on goods. vehicles 
driven by gas or steam are set out 
in a government bill, the text of 
which was issued last week. 
The amended rates of duty pro- 
posed for vehicles not exceeding 
a ton and a half in weight, unladen, 
are: Not exceeding 12 cwt., $50; 
over 12 cwt., but not exceeding one 
ton, $75; over one ton but not ex- 
ceeding a ton and a half, $100. 

“Gas” is held to mean any fuel 
which is wholly gaseous at 60 de- 
grees Fahrenheit under a pressure 
of 30 inches of mercury. The 
measure will take effect from Jan. 
1, 1940. 





fresh automotive viewoam . 


For a 


read George M. Slocum’s ‘“‘A Word 
Edgewise.”’ 











EIGHTY-EIGHT YEARS of service in various departments with Oldsmobile 


is the combined employment record 
Front row, left to right, Otto Lenz, 
with Oldsmobile 20 years; Walter 
ment, 19 years, an 


Oldsmobile six years. 





Brighter Colors Usurping 


< = five Lenz brothers shown above. 

8 

nz, plant protection, six years; 

Lenz, inspection department, 18 years. Back row, Fred Lenz MA Altred 
Carl Lenz, wheelroom ad 

old and son of Carl Lenz, is in the tool-grinding department and has been 
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and plating department, has been 

rsonnel depart- 
R Lenz, 26 years 
with 


25 years. Rollan 


Black’s Reign on Vehicles e™ 


FLINT.—National automotive 
color scheme is undergoing de- 
cisive change. No longer is the in- 
dustry culpable of the criticism: 
“You can have any color automo- 
bile you want as long as it is 
black.” 

In fact, according to Buick rec- 
ords, only one out of three Buick 
cars purchased today is black; the 
other two may be various shades 
of blue, grey, maroon, brown, 
cream or two-tone combinations of 
two or more of these colors. 

That is the ratio in which buy- 
ers of new Buick cars have taken 
their colors since introduction of 
the 1940 models last fall. Analysis 
of customer color options on 112,569 
cars, covering 1940 models entered 
in production through Jan. 1, shows 
a substantial increase in the pref- 
erence for colors with a corre- 
sponding drop in demand for black 
cars. 

While black still predominates, 
with 33.9 percent of all cars so 
specified, it has steadily yielded 
position. Only a few years ago vir- 
tually 80 percent called for black. 
Last year the percentage had 
dropped to 40. This year another 7 
percent of Buick customers have 
gone over to the brighter side, and 
the trend is being watched with 
interest by design students. 

Along with the reduction in de- 
mand for black is a trend away 
from the darker hues. While dark 
grey continued to be the second 
color choice of Buick purchasers, it 
accounted for only 9.7 percent of 
output as compared with 14 percent 
a year ago. Dark blue and dark 
green at this time last year ac- 
counted for 10 percent each of 
Buick’s output, while this year 
these colors represent 5.1 percent 
and 8.7 percent, respectively. 

Coming up in the color scale are 
the two-tone combinations offered 
for the first time this year on a 
production basis. These paint com- 
binations are available only in the 
new streamlined Series 50 Super 
and Series 70 Roadmaster Buicks, 
yet they account for 14.6 percent 
of total output and are demanded 
by 22.6 percent of the purchasers 
of these two series of cars. In these 


NEW LARGER Divco-Twin route delivery truck, Model Uae, has 12734-inch 


ith dual rear wheels, heavier spr 
oeease aoe = a, i the standard Divco-Twin milk 
ody and chassis, this new model is said to be especially 
icient delivery on combination wholesale-retail milk routes 


tires. Similar in ap 
cept for its longer 
designed for 


ngs, axies and 
route truck, ex- 


where an 85-case carrying capacity is usable. 


same series, black was optioned by 
25.4 percent of the buyers. 

The analysis showed Buick’s 12 
color options were wanted in the 
following ratio: black, 33.9 percent; 
dark grey, 9.7; two-tone green, 838; 
dark green, 8.7; maroon, 8.5; light 
blue, 7.6; two-tone blue and grey, 
5.8; light grey, 5.7; dark blue, 5.1; 
light green, 2.8; brown, 2.0; and 
cream, 1.2. Special paint jobs pro- 
duced for automobile show and 
similar purposes accounted for 2 
percent of the production covered 
in the survey. 


Big Gain Seen 
In Motor Travel 


Coming Year 


WASHINGTON. — The greatest 
motor travel year in history is 
predicted by the American Auto- 
mobile Assn. on the basis of its 
annual analysis of touring trends. 
According to the AAA survey, re- 
sults of which were made public at }» 
the organization’s national head- 
quarters here last week, motor va- 
cation travel in 1940 “will equal or 
exceed the $5,000,000,000 record to- 
tal established last year.” 

AAA released its forecast simul- 
taneously with the issuance of the 
1940 edition of its booklet, “Ameri- 
cans on the Highway,” a publica- 
tion which deals in detail with mo- 
tor tourist travel trends. 

The report as a whole is based 
on an extensive survey covering 
routings handled by motor clubs, 
gas consumption, questionnaires 
addressed to motorists, travel to 
national parks, state travel promo- 
tion bureau statistics, etc. 


Federal Fetes 


Star Salesmen 


DETROIT. — Annual convention 
of the Star Salesmen’s Club of the 
Federal Motor Truck Co. drew 
salesmen from all parts of the 
United States and Canada, who 
qualified for Star Club member- 
ship by making their sales quotas 
and won an all-expense trip to the 
factory for a two-day session. — 

The salesmen elected as their 
new president, W. G. Nicodemus, of 
Baltimore, and as_ vice-president, 
Bud Trout, of Vancouver, Canada. 

Convention opened with a break- 
fast at which the Star Club mem- 
bers met with the factory staff and 
were extended a welcome by Fed- 
eral President Ray W. Ruddon. At 
the close of the first day’s business 
sessions a large display of mer- 
chandise was unveiled, including 
watches, radios, lamps, furniture, 
electrical appliances, etc. from 
which each salesman was allowed 
to choose a prize of his own liking. 

Feature of the banquet, held at 
the Detroit-Leland Hotel, was the 
presentation of grand cash prizes 
to Nicodemus, who won first hen- 
ors with sales totaling $83,000; to 
F. C. Scheel, of Detroit, second 
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$75,000; and to F. Woehler, of Chi- Total 38 
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|Week’s Production Rises Slightly to 104,242 Units 





AN's Production Estimate 
(U. S. and Canada Only) 


WEEKS ENDED JAN. 27, JAN. 20 D 
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42 1,278 2,270 1,923 2,270 previous week Miscellaneous .........-- . ’ J 
, ast * “ - “ oe ine Po i eererererreerree 150,458 2,557,291 1,797,967 759,824 
, $ $ 80 t responding pe-| *Loss 
5,925 7,865 29,613 28,370 29,613 af od of 1 a 9. 
ee Ee eee | oe e past week’s ° 
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|| DETROIT.—With December new 
)ipassenger car registrations esti- 
| mated at 249,000, R. L. Polk & Co. 
places the U. S. total of new pas- 
senger car sales in 1939 at 2,655,833 
nits. 
According to Polk records, this 
exceeds the nation’s 1938 registra- 
on total of 1,891,021 by 40.44 per- 
cent. 
Truck sales for 1939 also ex- 
‘Ieeeded the 1938 total by a good 
‘Imargin, according to the Polk fig- 


Plant Activity 


errrre steady; 85, five days 
| (Buick......... rise; 6,992, five days 
-(Cad.-LaSalle steady; 735, three days 
 1Chevrolet..... rise; 25,000, five days 
|Chrysler....steady; 2,680, five days 
De Soto....steady; 2,200, five days 














‘39 New Car Registrations 
Placed at 2,665,833 Units 


ures projected to cover the full 
calendar year, with December re- 
ports still incomplete. The 1939 
truck mark is set at 487,288 units, 
surpassing the 1938 total of 365,349 
by 33.38 percent. 


The states which have reported 
thus far on December truck reg- 
istrations indicate the past month’s 
national truck total at 38,000 units. 
The total for December exceeds by 
24.32 percent the registrations in 
the same territory in December, 
1938. It falls 10.73 percent below 
the units registered in the same 
territory in November, 1939, how- 
ever. 

The December reports thus far 
received on passenger cars give a 
total of 91,403 registrations. This is 
11.84 percent over the registrations 
in the same states in December, 
1938, and 4.64 percent better than 
the registrations in the same areas 


Output Remains 
Well Ahead of 
1939 Assemblies 


let’s return to 
normal opera- 
tions following 
snow - curtailed 
assemblies at its 
Janesville (Wis.) 
branch plant. 


Resumption of 
final assemblies 
at Packard, fol- 
lowing a week’s 
inventory, was 
virtually offset 
by inactivity in 
Willys-Overland plants last week, 
while Pontiac and Oldsmobile 
trimmed their work-week to four 
days currently. 


General Motors’ group total for 
the past week remained slightly 
above the previous week, the 
totals being 39,827 cars and trucks 
compared with 39,712 last week. In 
the comparable week of 1939 GM 
divisions turned out 33,772 cars 
and trucks. 


Assemblies at Ford likewise re- 
mained near the previous week’s 
level, last week’s total being esti- 
mated at 24,790 cars and trucks 
contrasted with 24,805 units in the 
previous week and 23,440 vehicles 








Passenger Car Registrations 
Eleven Months plus 38 States for December 











As Plants Await 
Revival of Orders 


YOUNGSTOWN, O.— With the 
Youngstown district steel plants 
waiting for a revival of steel or- 
ders, district operations last week 
ebbed to between 70 and 71 percent 
of capacity as a result of ferther 
suspensions. 

Youngstown Sheet & Tube Co. 
likely will suspend two more open 
hearths at its Brier Hill plant, 
leaving only four active at Brier 
Hill, and eight at Campbell. Sheet 
and Tube also banked .a blast 
furnace last week. 

Republic Steel Corp. also banked 
a blast furnace last week and re- 
duced its Bessemer production 
somewhat, while Carnegie-Illinois 
banked an Ohio works blast 
furnace and reduced Bessemer 
production. This week it likely will 
add an open hearth at the Farrell 
plant. 

Plant operators still are looking 
for new bookings of steel business 
in prospect for the spring automo- 
bile, agricultural machinery, con- 
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MORE LOAD, 


SAFELY, ON NICKEL STEELS 


Aviation leaders are impressed by 
unusual features of the Vega Air- 
craft Company’s “Star-liner.” This 
6-place low wing monoplane is 
equipped with a “Unitwin” power 
plant which consists of two in- 
verted six-cylinder Menasco en- 
gines mounted side-by-side and 
geared to a_ single propeller. 
Through this “free-wheeling” gear, 
or over-running clutch either en- 
gine can sustain the plane even if 
the other engine ceases operation. 
For complete reliability and free- 
dom from service problems, in 
Unitwin as in their conventional 
aircraft engines, the Menasco 
Manufacturing Company relies 
upon heat-treated Nickel alloy 
steels for principal stressed parts. 
Among the steels specified for 
Menasco engines are 3%% 
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New Passenger Car Registrations, 38 States for December, °39-’38 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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Australian Govt. 
Agent in U.S. to Buy Tools, 


Hire Supervising Experts 


Special to Automotive News 


LOS ANGELES.—Commissioned 
to buy tools and employ supervis- 


Australian Consolidated Industries, 
arrived here Friday from Sydney. 
Erection of the factory is part 


ing experts for establishment of ajof the Australian government’s 


government-backed $6,000,000 auto- 
mobile plant in Australia, William 


plan to curb the flow of dollars to 
the United States, an Associated 


J. Smith, managing director of|Press dispatch from Sydney de- 


‘Dealer Devotes 
Most Care to 
Used Car Buyer 


BOSTON.—Motor Car Co. of New 
England (Pontiac) feels that a 
great deal more care must be taken 
in selling a prospect a used car 
than a new, since the buyer’s 
budget usually is rather limited 
and he feels he can make no mis- 
take in spending his money. 


It has always been the policy of 
the company to thoroughly recon- 
dition those cars that warrant such 
treatment and to sell on an “as is” 
basis those units that need consid- 
erable repairs or are very low in 
price. 


A 30-day guarantee is given to 
buyers of the better cars, stating 
the exact condition of the car. This 
policy, according to Used Car Sales 
Manager George Ward, has been a 
decided protection to the buyer 
who has come to thoroughly un- 
derstand that it is safe for him to 
trade at the Motor Car Co. of N. E. 


Ward came to work for the com- 
pany more than 12 years ago, serv- 
ing as an apprentice in the me- 
chanical department. From there 
he worked his way through nearly 
every department of the business 
and became assistant new car sales 
manager. Several years ago he was 
appointed used car sales manager. 

Under Ward’s supervision, the 
company’s policies have been thor- 
oughly enforced and those familiar 
with the used car department feel 
that it has been directly responsible 
for the remarkable turnover of 
used cars and the maintenance of 
a continuous clientele of regular 
used car buyers. These buyers, be- 
cause of their individual satisfac- 
tion, have brought many other 
prospects to the showrooms. 





IN THE HUB 
OF DETROIT 





% Save time and money in De- 
troit. Stop at the Abington. 
General Motors, Fisher and 
New Center Buildings with- 
in five blocks. Chrysler 
(H.P.), Packard and Dodge 
plants three miles closer. 
Complete hotel service. 
Cheery atmosphere. Dining 
Room. Free parking. Cabs. 
Bus service ’round the cor- 
ner. Suites 2-5 rooms. Rooms 
from $3.00. 


TOL 


Wm. J. BAYER * Pres. & Mgr. 


700 SEWARD *® DETROIT 
5 BLOCKS NORTH OF GEN. MIRS. BLOG. 





clared. During the last fiscal year 
Australia imported $25,000,000 
worth of automobile, truck chassis 
and parts from the U. S., Canada 
and Great Britain. 

The government will provide a 
bonus on 60,000 motors of 15 or 
more horsepower to an Australian- 
owned and controlled company. 
The bonus amounts to $120 for 
each of the first 20,000 motors, $100 
for the second 20,000 motors, and 
$80 for the third 20,000. 

The plan calls for the govern- 
ment to grant a five-year mon- 
opoly to the Australian Consoli- 
dated Industries. 

The bounty fund now totals more 


‘than $4,000,000 derived from an 


earmarked seven-tenths pence per 
pound tariff on imported motors 
and chassis which was first levied 
in 1937. 





Quaint Quirks 
That Build 


Business 


When the Cheyenne (Wyo.) city 
council recently adopted parallel 
parking in the business section, W. 
E. Dinneen, Inc. (Plymouth-De 
Soto) cashed in on the opportunity 
to sell accessories. Cheyenne mo- 
torists were advised that for pro- 
tection for end-to-end parking 
they should invest in “these low 
cost, attractive accessories” to 
“improve your car’s appearance, 
prevent locking bumpers and 
crushed grilles and fenders.” The 
accessories included vertical fen- 
der guards at $3.70 a pair, hori- 
zontal fender guards at $6.25 a 
pair, vertical grille guards at $1.85, 
horizontal grille guards at $6.85 
oa38 triangular grille guards at 

Chamberlin - Howard Motors 
(Oldsmobile) Casper, Wyo., recent- 
ly boosted service department 
traffic by staging a free Oldsmobile 
clinic, and providing drivers to 
call for and deliver the customers’ 
cars. This free service was given 
for three days and resulted in a 
very satisfactory increase in serv- 
ice department receipts as well as 
traffic, it was reported. 

* oa * 


“You pay for it anyway! Why 
not enjoy a better Murphy ‘use- 
ful’ car?” is the advertising ap- 
proach being used by Andrew 
Murphy & Son (Plymouth-Chrys- 
ler) of Omaha, Neb., to combat 
cut-price competition in the used 
car business. The Omaha company 
is having good success in used car 
sales, it is reported, by stressing 
the fact that the good, recondi- 
tioned jobs cost no more than 
cheaper cars in the long run, and 
that there is 70 years of experi- 
ence and a three-day driving 
guarantee back of every Murphy 
used car. 





ON BROADWAY SINCE 1896. Openin 
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Will Subsidize Automotive Plant 


reception last week of the new Stude- 


baker showrooms at Broadway and Fifty-Sixth Street, New York, marked the 
beginning of the corporation’s 44th continuous year on the city’s famous thor- 
oughfare. The original Studebaker lease was arranged in 1896 by Henry B. Ely, 


Douglas Robinson and James R 


Jaco 


Roosevelt, who acted as trustees for John 
Astor, and the Studebaker brothers. The new Studebaker showrooms are 


modern in facility and appearance, the refurbishing program having cost more 


than $100,000 
rooms of the H. M. Wi 


The building houses the sales and executive offices and show- 
lliams Co., Inc., Studebaker distributors in Manhattan. 





New Rail-Truck Transport 


Set Inaugurated by Dairy 


NEW YORK.—First transporta- 
tion of milk by a major dairy com- 
pany, utilizing a newly developed 
system of rail-truck co-ordination, 
took place recently when Muller 
Dairies, Inc., a subsidiary of 
National Dairy Products Corp., de- 
livered a 4,000-gallon tankload 
from its creamery at Munnsville, 
N. Y., by rail to Weehawken, N. J., 
and then by truck to its pasteuriza- 
tion plant at 527 W. 125th St. 

The demoufitable tank, made of 
stainless steel and insulated, is 
said to be the largest in the coun- 
try for bulk milk delivery from 
creamery to pasteurization plant 
Heretofore milk arriving by rail 
has had to be pumped from a tank 
car to a tank truck for delivery to 
the pasteurization plant. 


The system of co-ordinated rail 
and highway transportation, by 
which Muller henceforth nightly 
will receive its milk from upstate 
New York, was developed by 
Benjamin F. Fitch, president of 
Motor Terminals, Inc.. New York 
and Cincinnati, and was demon- 
strated for the first time last sum- 
mer at the New York World’s Fair. 

Through devices developed by 
Motor Terminals, Inc., the Muller 
tank was transferred mechanically 
in 90 seconds from the flat car 
which arrived in a New York On- 
tario and Western railroad milk 
train at Weehawken to the Muller 
truck by push-button control of 
John Pinkall, the truck operator. 

Supervisors in charge of city 





ARKANSAS TRAVELER. 


ment of Collins & Aikman Corp., uses this 


W. L. Johnson, member of the educational depart- 


burro to call on the automobile 


dealers in and around Hot Springs. Notice the merchandising pamphlets under- 


neath the burro’s harness. 


milk deliveries for the Board of 
Health said the Muller deliveries 
by rail-truck co-ordination provide 
“an economical, more expeditious 
and more sanitary process of trans- 
porting the city’s milk supply.” 
Borden’s and Sheffield will shortly 
follow Miuller’s in installing the 
new system. 


The system has the approval of 
the Assn. of American Railroads, 
and other types of liquids and gen- 
eral merchandise will shortly be 
shipped in demountable tanks and 
truck bodies by this method. 


Guarantee Helps 


Move Used Cars 


PHILADELPHIA. — (UTPS) — 
Merchandising its used cars with 
an unusual twist, Martindale Ford 
Motor Co. rapidly depleted its 
stock on hand. 


Selected cars, taken in trade for 
1939 models, were used by this or- 
ganization as the “feeder” in dis- 
posing of all used cars. Careful 
overhauling in its shop plus a strict 
checkup on all replacements en- 
abled the Martindale organization 
to advertise a “20,000” mile guar- 
antee with the purchase of these 
selected cars. 


Of course, where the prospect 
was not interested in the fairly re- 
cent model of the 20,000-mile guar- 
anteed car, sales resistance was 
overcome with special values in the 
older models which carried the 
usual 30-day guarantee clause. 


Hercules Issues Booklet 


CANTON, O.—A concise yet compre- 
hensive explanation of modern high- 
speed, heavy-duty diesel engines is 
covered in a new booklet just issued 
by Hercules Motor Corp. andled in 
question and answer form, compari- 
sons are presented between diesel en- 
gines and gasoline engines; also be- 
tween the two-cycle and four-cycle 
types of diesel engines. 


New Charger Offered 


ST. LOUIS.— Baldor Electric Co. 
announces the development of a 
“handy’’ quick charger. According to 
the manufacturer, the new develop- 
ment will charge a six-volt battery 
without removing it from the car in 
about two hours. 


New Bulletin Issued 
PITTSBURGH.—New protection for 
welder’s ears is the subject of Mine 
Safety Appliances Co.’s Bulletin No. 
CF-4, entitled ‘‘M.S.A. Welders’ Ear 
Protectors.”’ 





Chrysler Corp.’s 
Regional Service 
Managers Meet 


DETROIT. — Elaboration of 
Chrysler Corp.’s program on ade- 
quate automotive maintenance 
through periodic inspections, in- 
suring safety to car owners, was 
announced last week by H. J. 
Nestle, general service manager, 
— Dodge, De Soto, Chrys- 
er. 

Regional service managers, rep- 
resenting Chrysler Corp.’s service 
regions, will convene in Detroit 
Feb. 5-7, to confer with home of- 
fice executives. The conference will 
consist of a review of accomplish- 
ments during the year 1939, and 
much of the. time will be devoted 
to the planning and development 
of further field educational work. 


Women Dictate 


Service Changes 


ALLENTOWN, Pa.—Two impor- 
tant changes in Smith & Peifly 
Service Station here were dictated 
by the growing number of women 
customers—a modern rest room 
and a separate department to serv- 
ice trucks. 

The rest room for women, built 
on a balcony overlooking the serv- 
ice floor, has been equipped with a 
writing desk, radio, telephone, and 
a reading table with the current 
issues of women’s magazines. The 
room is completely enclosed in 
glass. Air entering the room passes 
through an air-washing and filter- 
ing device to remove objectionable 
odors and gas fumes rising from 
the service floor. From this room 
the women customers may see the 
work being done on their cars. 

Another new development is to 
service all trucks in a separate de- 
partment in the rear of the build- 
ing. All trucks enter through a rear 
entrance, while passenger cars en- 
ter through the front door. When 
a woman drives into the station she 
is not surrounded with trucks and 
does not see them unless she walks 
back into the truck service depart- 
ment. 

A shop office was erected on the 
service floor directly under the 
women’s rest room. Formerly all 
accounting and payments for shop 
work were handled through the 
front office, and this made it neces- 
sary for the service man to accom- 
pany the customer to the front 
office with the time and material 
sheet. 

Under the present plan the serv- 
ice man turns in his time sheet 
to the clerk in the shop office, who 
collects the proper amount and 
makes the charge for credit cus- 
tomers. All service accounts are 
now handled through this office. It 
has merely been a matter of trans- 
ferring one of the clerks from the 
front office to the shop office, so 
that no additional expense is ne- 
cessary. 


Will Build Factory 


HOLLAND, Mich.—A_ building _per- 
mit for the Holland Precision Parts 
Co., calling for construction of a $75,- 
000 factory building, has been issued. 
ee se ae 
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Cleveland—Plain Dealer; Indianapolis—Times, Star; 


Actual top and bottom prices on 1939, 1938, 1937 and 
1936 used cars, as advertised in local newspapers of cur- 
rent week. SEDAN prices only used in this comparison. 


Detroit—News; Chicago—Herald-American; Minneapolis 


—Tribune; New Orleans—Picayune, States; Tulsa— 
World; Denver—Post; Los Angeles—Herald Hxpress; 
San Francisco—Chronicle. 


Used Car Selling Prices 


Newspapers co-operating include: Boston—Globe; New . 
i As Advertised, Jan. 8-14 


York—Times, World Telegram; Philadelphia—Bulletin; 
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National Average, All Makes, Jan. 14—$525-$457 
National Average, All Makes, Jan. 7—$515-$449 


Used Car Selling Prices, as advertised in the classified section of metropolitan newpapers nationally, are compiled exclusively by Automotive News as a copyrighted feature 
This is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national ae 


Where no prices are quoted, no car of make and model was offered during the period covered. 


Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and Seattle appeared on this page last week and will be published again next week 
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Chapter LVI—GM’s Farflung Battlefront 


Rochester, N. Y., is one of the centers of production 
of electrical equipment for General Motors. Here are 
the main plants of the Delco Appliance division, produc- 
ing a long list of products for home and commercial use. 
Among the various items are found attic ventilators, 
automatic oil or gas fired boilers for steam, vapor and 
hot water systems (known as Delco-Heat), oil or gas 
fired warm air furnaces which purify, humidify and 
automatically heat and circulate the air; domestic hot 
water heaters, coal stokers, electric fans, electric light 
and power plants (Delco-Light), electric water pumps 
and systems; and small electric motors and blowers. 
Also at Rochester are the plants of the newly-organized 
(1939) Rochester Products division. This division builds 
and assembles automotive equipment, including instru- 
ment panels, speedometers, generators, starters, elec- 
tric horns, fuel pumps, hydraulic brakes, ignition dis- 
tributors and shock absorbers. 

One of the oldest organizations in General Motors is 
located at Bristol, Conn., where New Departure was or- 
ganized over 50 years ago. In its early days, New De- 
parture was a manufacturer of door and bicycle bells. 
Its founders, E. D. and A. F. Rockwell, had invented a 
door bell run by clockwork. In the doorbell field this was 
a “new departure,” hence the name of the company. As 
the years passed the New Departure organization ex- 
panded its operations in the bicycle field by developing 
the first coaster brake. With the advent of the automo- 
bile and the constriction of the bicycle market, the com- 
pany turned to the automotive field and eventually be- 
came the world’s leading producer of ball bearings for 
a wide variety of applications. 

It is interesting to note that this division still retains 
its leadership in the bicycle field, as evidenced by the 
fact that it produces in the neighborhood of 1,000,000 
coaster brakes and bicycle hubs a year. The first taxicab 
in America was also produced by New Departure and, 
incidentally, it was painted yellow. Another New De- 
— plant is located at Meriden, Conn., not far from 

ristol. 

At Cleveland, O., are a Fisher Body manufacturing 
plant and the home of the Cleveland Diesel engine di- 
vision. This organization, formerly the Winton Engine 
division, specializes in the production of large Diesel 
engines for stationary and marine use, as well as build- 


ing “Packaged Power” units for a wide variety of pur- ' 


poses. 


Where Kettering Started 


Dayton, O., is the home of several General Motors 
plants, a circumstance that came about largely through 
the fact that it was in that city that C. F. Kettering or- 
ganized his Dayton Electrical Laboratories and con- 
ducted the experiments that culminated in the perfec- 
tion of the electric self-starter and its installation on 
Cadillacs in 1912. In Dayton are plants of the Delco 
Brake division, manufacturing hydraulic brakes and 
brake equipment; Delco Products division, producing 
hydraulic shock absorbers, coiled and flat springs, 
electric motors for industrial use as well as refriger- 
ators, pumps, washing and ironing machines, oil burn- 
ers and air conditioning equipment. Here, too, are the 
great plants of the Frigidaire division, whose name has 
become synonymous with household electrical refrig- 
eration throughout the world. This division was or- 
ganized in 1919. 

Also at Dayton are the plants of the Inland Manufac- 
turing division, a leading producer of molded rubber 
products such as steering wheels, running boards and 
rubber ice trays and grids, rubber engine mountings, 
windshield strips, etc., and the Moraine Products di- 
vision, largest manufacturer of self-lubricating bear- 
ings in the world. These bearings, known generally 
under the name “Durex,” are widely used in a variety 
of products including electric refrigerators, electric 
motors, musical instruments, electric fans, cash reg- 
isters, motion picture cameras, farm implements, wash- 
ing machines and toys. “Durex” bearings are made of 
powdered metal compressed under tremendous pres- 
sures. Their porous character permits them to be im- 
pregnated with oil, thus eliminating the necessity for 
frequent oiling in use. Moraine is also a quantity pro- 
ducer of rolled bronze bearings. 

The Chevrolet Motor division operates a commercial 
body plant at Indianapolis, where also are located the 
Allison division and Allison Bearing division operations. 
The Allison division has developed a line of liquid-cooled 
aircraft engines of exceptional power. 
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ABOVE I8 shown the first Buick, Model A, a two-cylinder job 
selling at $850, which was of the vintage of 1904. Below is the four- 
cylinder Model 10 of 18 horsepower, 88-inch wheelbase and selling 
for $900. This was the job in production when General Motors took 
over the company. It was the first car unit in the combine and 
thus might well be called “the cradle of General Motors.” 


The familiar combination of Chevrolet and Fisher 
Body assembly plants are repeated in Janesville, Wis.; 
St. Louis; Kansas City; Norwood, O. (near Cincin- 
nati) ; Oakland, Calif., serving the Pacific Coast area. 

Another Indiana plant city is Kokomo, home of the 
Delco Radio division, organized in 1936 to provide a 
source of supply for a portion of the corporation’s auto- 
motive radio requirements. Home radios are also pro- 
duced in this plant. 

Not far away, at Muncie, Ind., is a Chevrolet Motor 
division transmission plant. In the same city is the 
Delco-Remy division battery plant, manufacturing a 
complete line of Delco batteries, standard equipment on 
General Motors cars and also used by many other manu- 
facturers. 

Farther south, at Memphis, Tenn., is located a lum- 
ber plant of the Fisher Body division. Another lumber 
plant of the same division is at Seattle, Wash., near the 
vast lumber resources of the Pacific northwest area. 

Outside of Chicago, at La Grange, IIl., are the exten- 
sive plants of the Electro-Motive Corp., lusty infant in 
point of years among General Motors. plants. In the 
short span of four years this organization has achieved 
a position of leadership in the design and production 
of Diesel locomotives, both for switching and main line 
operation. 


Eprror’s Note: This is the fifty-sixth instalment of Chris 
Sinsabaugh’s memoirs. More about General Motors next week. 


Sharp 


Rise in ’39 Car Sales 


Reported by Buffalo Dealers 


Special to Automotive News 
BUFFALO, N. Y.—Final figures 
for 1939, just released by the 
Buffalo Automotive Trade Assn., 
show that a total of 22,656 new 
automobiles were sold in Buffalo 
and Erie county during the past 
year compared with 14,401 in 1938. 
This sharp increase exceeded 
even the fondest hopes of dealers 
early in 1939 when the year got 
off to a rather slow start. The total 
was swelled sharply in the final 


Wyo. Adds $5 Fee 


On Common Carriers 
CHEYENNE, Wyo.—The attor- 
ney general’s office has ruled that 
certified Wyoming common car- 
riers must pay an interstate permit 
fee of $5 for each vehicle in oper- 
ation in addition to the certificate 
fee of $5 a year, which is paid by 
the common carrier operating in- 
trastate regardless of the number 
of trucks engaged in such opera- 
tions. 

Where such carrier also operates 
interstate, the Wyoming official 
ruled, he must pay a further fee of 
$5 per vehicle for every vehicle 
used in interstate operation. 


few months when general business 

took a fast step forward, carrying 

= it the volume of new car 
es. 


However, the 1939 sales were 
still considerably below the banner 
1937 year when sales hit a total of 
30,851. With continued business 
improvement in prospect through- 
out the Niagara Frontier for at 
least the first half of 1940, dealers 
are confident that figures for the 
current year will make a favor- 
re 9 comparison with the 1937 to- 
tal. 


The report showed that sales for 
December, 1939, totaled 1,503 com- 
pared with 1,362 in the correspond- 
ing month of 1938. During the first 
12 days of January, 1940, sales to- 
taled 683 (not including re-registra- 
tion), and dealers consider this 
figure favorable in view of the 
seasonal letup customary at this 
time of the year. 

The used car market here is be- 
ing kept in fairly healthy condi- 
tion since many factory workers, 
who were only recently called back 
to their jobs, are purchasing sec- 
ond-hand cars and paying for them 
on time. 





U. S. Rubber Sets 
Higher Operations 
In 2 Fisk Plants 


NEW YORK—F. B. Davis jr. 
president of United States Rubber 
Co., announced last week that since 
the acquisition in December, 1939 
of the business and assets of the 
Fisk Rubber Corp., the company 
has step by step completed the de- 
tails incident to taking over the 
operation of the Fisk business and 
properties. 

Sale of the properties to United 
States Rubber Co. was authorized 
by the stockholders of the Fisk 
Rubber Corp. at a special meeting 
on Dec. 29. 

Included in the transaction were 
the Fisk tire plant at Chicopee 
Falls, Mass., and the textile mills 
at New Bedford, Mass. Davis’ 
statement reaffirmed his com- 
pany’s intention to continue opera- 
tion of both former Fisk plants, 
“probably,” he said, “at even 
higher capacity.” 

“The purchase of Fisk was based 
on our need for additional produc- 
tion facilities to meet the require- 
ments of our tire customers,” 
Davis declared. “Toward the end of 
last year, Fisk was using only a 
little more than half its produc- 
tion facilities, at a time when 
United States Rubber Co. needed 
more facilities. At the same time, 
our company felt that it was bet- 
ter for the economic balance of 
the country, as well as the whole 
tire industry, to utilize existing 
capacity rather than to build ad- 
ditional plants. 


“From the beginning of the ne- 
gotiations that culminated in our 
purchase of the properties of Fisk, 
it has been, and is, our intention 
to continue the production of the 
Fisk brands. Then, at the Fisk 
plants, and as rapidly as is pos- 
sible, we intend to add production 
of United States Rubber Co. 
brands.” 


Warnock to Head 
Indianapolis Assn. 


INDIANAPOLIS. —C. O. War- 
nock was elected president of 
Indianapolis Automobile Trade 
Assn. last week. Warnock, who is 
president of C. O. Warnock Co. 
(Ford), served as president in 1938 
and succeeds R. E. Hickman, presi- 
dent of Hickman Oldsmobile, Inc. 

Hickman was chosen treasurer 
for the current year. Wm. R. 
Krafft, president of Monarch Mo- 
tor Co. (Buick), was_ re-elected 
vice-president. Edwin F. Sullivan, 
president, of Service Glass Co. 
was chosen secretary. 

Other members of the board of 
directors include Browning Gent, 
Browning Gent Co. (Graham dis- 
tributor); H. E. Fadely, Fadely- 
Anderson, Inc. (Dodge-Plymouth); 
W. H. Schmelzel, Ace Motors, Inc. 
(Hudson distributor) and Mort 
Martin, Martin Truck Co. (Divco). 


Ill. Registrations 
Set New Record 


CHICAGO.—Registrations of mo- 
tor vehicles and the amount of fees 
collected established a new high in 
Illinois during 1939, the final fig- 
ures for the year reveal, as re- 
leased by Edward J. Hughes, sec- 
retary of state. 

Passenger cars of all models 
were up to 1,626,689 as against 1,- 
567,775 in 1938, while trucks were 
up to 232,888 from 222,582 the pre- 
vious year. 


AAR Names Watson 


President for 1940 
CHICAGO.—Glenn A. Watson, 
Minneapolis, has been elected 
president of Automotive Affiliated 
Representatives for 1940, succeed- 
ing Ralph E. McConnell, Phila- 
delphia. Other officers named are 
Bert Kaple, Atlanta, vice-presi- 
dent; Hy. R. Koslowsky, Los An- 
geles, secretary (re-elected); and 
Harry Ruben, New York, treasurer 
(re-elected). 

Ben M. Asch, New York, was re- 
named chairman of the board of 
trustees. Other trustees are Mc- 
Connell and M. H. Klinger, a 
Angeles. Automotive same 
Representatives are sponsored y 
the Motor and Equipment Manu- 
facturers Assn. and were organ 
ized in 1934 under MEMA auspices. 
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on the coast and to run the Long 
Beach plant, was to have been with 
us, but he missed the boat because 
of not getting back in time from 
a trip through his territory. 

* * * 

IT WAS ON this voyage that I 
discovered something about this 
quiet George Haberfelde that 
should be written into the records, 
for it is George’s claim that he pi- 
oneered the time-payment system 
which is now the Rock of Gibraltar 
of the automobile business. George 
has been handling Fords for 27 
years and at the present time he 
is selling some 500 Fords and 
Zephyrs a year out of Bakersfield. 
Before becoming an automobile 
dealer, George was selling pianos 


Fort Worth Sets 
Annual Car Show 
For Feb. 25 to 27 


FORT WORTH, Tex.—The third 
annual automobile show, sponsored 
by the Fort Worth Star-Telegram, 
will be held Feb. 25-27 at Will 
Rogers Memorial Coliseum. 


Fort Worth’s automobile dealers 
said they are more optimistic for 
1940 than for any year in the last 
decade and believe more enthusi- 
asm is being shown by purchasers. 
The dealers voted unanimously for 
the Star-Telegram as sponsor of 
the event, and pledged their full 
co-operation in planning for the 
greatest show since the affair first 
was started. 

The show attracted 40,000 per- 
sons its first year, and more than 
50,000 last year. 


Aluminum Head 
Return Predicted 


CHICAGO.—At a meeting of the 
Society of Automotive Engineers 
here, J. Edward Schipper, member 
of the SAE, in reviewing current 
trends, predicted the return of the 
aluminum cylinder head due to in- 
creasing stability in the price of 
aluminum. He stated: 

“The need for keeping car prices 
down has prevented the use of 
aluminum cylinder heads. Better 





and while we could have perhaps 
gone up over 7 to 1 with conse- 
quent higher output and greater 
economy with aluminum, the price 
factor has interfered. Aluminum, 
of course, holds sway in the avia- 
tion field where high compression 
and supercharging requires the ut- 
most in thermal characteristics of 
the cylinder heads. 

“It is interesting to note, how- 
ever, that reports indicate that the 
return of a large number of 
aluminum cylinder heads in the 
form of scrap used on cars of 1932 
and later vintage may so affect the 
aluminum market, that the price is 
apt to trend downward and in- 
crease the availability of the metal. 
The greatly increased use of alumi- 
hum for many other purposes over 
the past five years is also tending 
toward stabilizing and even lower- 
ing the price of this metal. If this 
takes place, it is almost certain to 
result in the return of aluminum 
cylinder heads and thus send com- 
pression ratios up another notch.” 








and sewing machines on the time- 
payment system. Many of the ma- 
chines he had to pack on his own 
back and deliver thusly. He heard 
about the automobile industry and 
investigated. Finding there was no 
selling on time in that business, che 
thought the idea could be applied 
to automobiles just as it had been 
to pianos and sewing machines. 
So in 1913 he became a Ford dealer 
and financed his own time-pay- 
ments with great success. He says 
he lost no money in giving this 
credit in those early days, although 
he was the only one at the time 
so doing. 

I’m giving George the credit for 
being the time-payment pioneer, so 
if anyone disputes this claim I 
would like to hear from him. 

* * a 


THERE ARE a few sidelights on 
the California trip I'd like to touch 
upon before closing the chapter. 
Such as, for instance, at Yosemite 
when the good folks in the Detroit 
office of Automotive News chipped 
in their pennies to send me a 
“happy birthday” telegram on the 
5th, which was received as the 
economy run prizes were being dis- 
tributed. Over the megaphone came 
“Important telegram for Chris 
Sinsabaugh,” which was read, fol- 
lowing which the wives of the 
automobile editors present joined 
voices in singing “Happy Birthday 
to You.” Movies were being taken 
at the time, and the singing be- 
came a part of the performance. 
Listen when you see the newsreel 
and you'll find I’m right. 

* 


* * 


SOMEHOW OR other I had a 
week of birthdays out there. So it 
seemed, for at San Francisco Tom 
Ray, Pontiac’s regional manager, 
gave me a birthday dinner at the 
Claremont Golf Club in Piedmont, 
and the lunch of the San Fran- 
cisco Motor Car Dealers Assn., en- 
gineered by Tod Bates, was cred- 
ited up to that account, too. And 
in Los Angeles on the way back, 
the affair at the Barney Oldfield 
Country Club was rated in this 
same category, and I was given 
the checkered-flag sport shirt as a 
birthday present. 

* * x 


IN A WAY the Verne Orr affair 
at the Columbia Broadcasting Co.’s 
studio might be termed a pre- 
birthday party. I’ve already told 
you about that but I feel I owe a 
debt of thanks to Bill Betts, Ruth- 
rauff & Ryan’s California manager 
on Dodge cars, for opening Colum- 
bia’s doors for me, getting my 
name and title in the bright lights 
over Columbia’s marquee and 
bringing me before the camera 
with Edward G. Robinson and Ona 
Monson. And thanks, too, to Andy 
Kelly, J. Stirling Getchell’s tom- 
tom beater, who looks after the 
Plymouth and De Soto publicity for 
the Chrysler Corp. of California, 
under the direction of Verne Orr, 
for taking me to see “Gone With 
the Wind.” 


DeForest Is Elected 


PLAINFIELD, N. J.—John DeForest 
has been elected president of the Tri- 
County Automotive Assn., succeeding 
Raymond Mercready. Other officers 
include: vice-president, Lester Soper; 
gocrekary, Walter A. Olsen; treasurer, 
ae artin; trustees, Ernest Dor- 
flinger and William Colucci. Harold 
McCusker and John L. Winter con- 
tinue as trustees of the group. 


DISTRICT MANAGERS and home office executives of Studebaker Corp. of 
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Aloha to the Land of Sunshine . . . 


GEORGE HABERFELDE, Bakersfield 
aboard his 
Examiner; 
mobile editor of the Los Angeles Daily 


acht in Los Angeles Bay. Left 
ill Froelich, one of Los Angeles’ lea 
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(Calif.) Ford dealer, entertains Chris Sinsabaugh, editor of Automotive News, 
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AUTOMOBILE DEALERS of Southern California gather to 
Country Club, where the dealers told Sinsabaugh that, at any 
backs—and proved this by the shirt pictured above. Left 


Eos. 


Gordon Warren, Chevrolet dealer and 
Los Angeles dealers; Herb 3G, of 
rolet dealer; Andy Kelly, of J. Stirling 


Wholesale, Retail | 


Finance of Cars 


Shows Increase 


WASHINGTON.—Wholesale and 
retail financing in November of 
1939 were larger than in October 
and in November of last year, U. 
S. census bureau figures revealed 
last week. 


November wholesale financing 
totaled $134,922,226 against $130,- 
331,832 in October and $130,677,117 
in November, 1938. Retail financing 
reached a total of $113,940,605 in 
November. This compares with 
$109,792,573 in October and $91,564,- 
965 in November a year ago. 


For the first 11 months of 1939, 
wholesale financing aggregated $1,- 
327,777,631, which compares with 
$990,942,919 for the full year of 
1938. Retail financing totaled $1,- 
243,388,431 for the first 11 months, 
which is to be compared with $1,- 
— for the 12 months of 
1938. 


The number of cars involved in 
financing operations in November 
was 272,735, while the number was 
267,702 in October and 221,527 in 
November, 1938. 


New car financing at retail in 
November totaled $63,999,711; used 
cars, $49,463,312; and unclassified, 
$477,582. 





Stetler Elected Head 


Of York County Assn. 

YORK, Pa.—York County Auto- 

mobile Dealers Assn. has elected 
the following: 

President, D. E. Stetler, (Dodge- 
Plymouth); vice-president, W. Arch 
Miller (Buick); secretary-treasurer, 
C. E. Snyder (Hudson); directors, | 
W. F. Grove, (Oldsmobile-Cadil- 
lac); R. C. Keller (De Soto-Plym- 
outh); H. Frank (Studebaker); G. 
A. Davis (Ford) and H. Fritz, 
(Nash). 


To feel the pulse of the industry, 
consistent reading of Automotive News 


| is a necessity. 
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ALOHA! C. W. MacFarlane, public 


relations director for Hudson, bids 
goodbye to Chris Sinsabaugh, editor 
of Automotive News, and Jim Houli- 
han, advertising man, as they leave the 
sunshine and flowers in Southern Cali- 
fornia to go back east. 


B. C. Drafting Rules 


To Govern Transport 
VANCOUVER, B. C.—Regula- 
tions, under which the motor 
transport business of British Co- 
lumbia will operate in future, are 
being drafted by the public utili- 
ties commission which was given 
control of the industry under the 
Motor Carriers Act passed at the 
last session of the legislature. 

Dr. W. A. Carrothers, commis- 
sion chairman, said no important 
changes in principle are proposed 
in the new regulations. There may 
be some alterations in fees to make 
them more uniform, steps to cor- 
rect abuses in the business and 
provision made for greater flexi- 
bility in administration, he said. 





Buys War Bonds 
MONTREAL.—Champion Spark Plug 
Co., of Windsor, has subscribed for 
$200,000 of the $200,000,000 Canadian 
3% percent war loan recently launched. 


ig federal gasoline tax, 


Petroleum Taxes 
In 1939 Hit Total 
Of $1,334,969,900 


WASHINGTON.—The petroleum 
industry and consumers of petro- 
leum products paid a tax bill of 
$1,334,969,000 last year, according 
to authoritative estimates. This 
total, a new record, represents an 
increase of nearly 4 percent over 
the 1938 petroleum tax figure and 


/ a 100 percent advance over 1929. 


Here is how the 1939 tax bill is 


s|estimated in detail: 


State gasoline taxes, $815,000,000; 
$215,000,000; 
real and personal property taxes, 
$138,500,000; income taxes of all 
kinds, $44,460,000; severance taxes 
and drilling permits, state and 
local, $41,300,000; lubricating oil 
taxes, federal and state, $29,600,000; 
federal pipeline tax, $11,000,000; 
capital stock taxes, $7,200,000; fed- 
eral import taxes on petroleum and 
products, $6,750,000; registration 
fees and licenses for petroleum 
company vehicles, $5,620,000; state 
petroleum inspection fees, $5,460,- 
000; local gasoline taxes, $4,320,000; 
federal excises on automotive 
equipment used by the industry, 
$4,310,000; corporation franchises 
and mercantile licenses, $4,000,000; 
state and local sales, privilege and 
occupational taxes, $2,263,000; state 
sales taxes on automotive equip- 
ment used by the industry, $186,000. 





Register as Lobbyists 
LOUISVILLE.—C. L. Bell, 
ville, representing the Kentuck 
tor Vehicle Assn., and C. M. Criscillis, 
Williamsburg, representing motor in- 
dustries, registered at the state capi- 
tol at Frankfort last week as lobbyists. 
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Chapter LVI—GM’s Farflung Battlefront 


Rochester, N. Y., is one of the centers of production 
of electrical equipment for General Motors. Here are 
the main plants of the Delco Appliance division, produc- 
ing a long list of products for home and commercial use. 
Among the various items are found attic ventilators, 
automatic oil or gas fired boilers for steam, vapor and 
hot water systems (known as Delco-Heat), oil or gas 

warm air furnaces which purify, humidify and 
automatically heat and circulate the air; domestic hot 
water heaters, coal stokers, electric fans, electric light 
and power plants (Delco-Light), electric water pumps 
and systems; and small electric motors and blowers. 
Also at Rochester are the plants of the newly-organized 
(1939) Rochester Products division. This division builds 
and assembles automotive equipment, including instru- 
ment panels, speedometers, generators, starters, elec- 
tric horns, fuel pumps, hydraulic brakes, ignition dis- 
tributors and shock absorbers. 

One of the oldest organizations in General Motors is 
located at Bristol, Conn., where New Departure was or- 
ganized over 50 years ago. In its early days, New De- 
parture was a manufacturer of door and bicycle bells. 
Its founders, E. D. and A. F. Rockwell, had invented a 
door bell run by clockwork. In the doorbell field this was 
a “new departure,” hence the name of the company. As 
the years passed the New Departure organization ex- 
panded its operations in the bicycle field by developing 
the first coaster brake. With the advent of the automo- 
bile and the constriction of the bicycle market, the com- 
pany turned to the automotive field and eventually be- 
came the world’s leading producer of ball bearings for 
a wide variety of applications. 


_ It is interesting to note that this division still retains 
its leadership in the bicycle field, as evidenced by the 
fact that it produces in the neighborhood of 1,000,000 
coaster brakes and bicycle hubs a year. The first taxicab 
in America was also produced by New Departure and, 
incidentally, it was painted yellow. Another New De- 
— plant is located at Meriden, Conn., not far from 
ristol. 

At Cleveland, O., are a Fisher Body manufacturing 
plant and the home of the Cleveland Diesel engine di- 
vision. This organization, formerly the Winton Engine 
division, specializes in the production of large Diesel 
engines for stationary and marine use, as well as build- 






ing “Packaged Power” units for a wide variety of pur- ° 


poses. 


Where Kettering Started 


Dayton, O., is the home of several General Motors 
plants, a circumstance that came about largely through 
the fact that it was in that city that C. F. Kettering or- 
ganized his Dayton Electrical Laboratories and con- 
ducted the experiments that culminated in the perfec- 
tion of the electric self-starter and its installation on 
Cadillacs in 1912. In Dayton are plants of the Delco 
Brake division, manufacturing hydraulic brakes and 
brake equipment; Delco Products division, producing 
hydraulic shock absorbers, coiled and flat springs, 
electric motors for industrial use as well as refriger- 
ators, pumps, washing and ironing machines, oil burn- 
ers and air conditioning equipment. Here, too, are the 
great plants of the Frigidaire division, whose name has 
become synonymous with household electrical refrig- 
eration throughout the world. This division was or- 
ganized in 1919. 

Also at Dayton are the plants of the Inland Manufac- 
turing division, a leading producer of molded rubber 
products such as steering wheels, running boards and 
rubber ice trays and grids, rubber engine mountings, 
windshield strips, etc., and the Moraine Products di- 
vision, largest manufacturer of self-lubricating bear- 
ings in the world. These bearings, known generally 
under the name “Durex,” are widely used in a variety 
of products including electric refrigerators, electric 
motors, musical instruments, electric fans, cash reg- 
isters, motion picture cameras, farm implements, wash- 
ing machines and toys. “Durex” bearings are made of 
powdered metal compressed under tremendous pres- 
sures. Their porous character permits them to be im- 
pregnated with oil, thus eliminating the necessity for 
frequent oiling in use. Moraine is also a quantity pro- 
ducer of rolled bronze bearings. 

The Chevrolet Motor division operates a commercial 
body plant at Indianapolis, where also are located the 
Allison division and Allison Bearing division operations. 
The Allison division has developed a line of liquid-cooled 
aircraft engines of exceptional power. 
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selling at $850, which was of the vintage of 1904. Below is the four- 
cylinder Model 10 of 18 horsepower, 88-inch wheelbase and selling 
for $900. This was the job in production when General Motors took 
over the company. It was the first car unit in the combine and 
thus might well be called “the cradle of General Motors.” 


The familiar combination of Chevrolet and Fisher 
Body assembly plants are repeated in Janesville, Wis.; 
St. ; Louis; Kansas City; Norwood, O. (near Cincin- 
nati); Oakland, Calif., serving the Pacific Coast area. 

Another Indiana plant city is Kokomo, home of the 
Delco Radio division, organized in 1936 to provide a 
source of supply for a portion of the corporation’s auto- 
motive radio requirements. Home radios are also pro- 
duced in this plant. 

_Not far away, at Muncie, Ind., is a Chevrolet Motor 
division transmission _ In the same city is the 
Delco-Remy division battery plant, manufacturing a 
complete line of Delco batteries, standard equipment on 
General Motors cars and also used by many other manu- 
facturers. 

Farther south, at Memphis, Tenn., is located a lum- 
ber plant of the Fisher Body division. Another lumber 
plant of the same division is at Seattle, Wash., near the 
vast lumber resources of the Pacific northwest area. 

Outside of Chicago, at La Grange, IIl., are the exten- 
sive plants of the Electro-Motive Corp., lusty infant in 
point of years among General Motors plants. In the 
short span of four years this organization has achieved 
a position of leadership in the design and production 
of Diesel locomotives, both for switching and main line 
operation. 


Eprror’s Note: This is the fifty-sixth instalment of Chris 
Sinsabaugh’s memoirs. More about General Motors next week. 


ABOVE IS shown the first Buick, Model A, a two-cylinder job 


Sharp Rise in ’39 Car Sales 
Reported by Buffalo Dealers 


Special to Automotive News 
BUFFALO, N. Y.—Final figures 
for 1939, just released by the 
Buffalo Automotive Trade Assn., 
show that a total of 22,656 new 
automobiles were sold in Buffalo 
and Erie county during the past 
year compared with 14,401 in 1938. 
This sharp increase exceeded 
even the fondest hopes of dealers 
early in 1939 when the year got 
off to a rather slow start. The total 
was swelled sharply in the final 


Wyo. Adds $5 Fee 


On Common Carriers 
CHEYENNE, Wyo.—The attor- 
ney general’s office has ruled that 
certified Wyoming common car- 
riers must pay an interstate permit 
fee of $5 for each vehicle in oper- 
ation in addition to the certificate 
fee of $5 a year, which is paid by 
the common carrier operating in- 
trastate regardless of the number 
of trucks engaged in such opera- 
tions. 

Where such carrier also operates 
interstate, the Wyoming official 
ruled, he must pay a further fee of 
$5 per vehicle for every vehicle 
used in interstate operation. 


few months when general business 
took a fast step forward, carrying 
= it the volume of new car 
sales. 


However, the 1939 sales were 
still considerably below the banner 
1937 year when sales hit a total of 
30,851. With continued business 
improvement in prospect through- 
out the Niagara Frontier for at 
least the first half of 1940, dealers 
are confident that figures for the 
current year will make a favor- 
— comparison with the 1937 to- 
tal. 


The report showed that sales for 
December, 1939, totaled 1,503 com- 
pared with 1,362 in the correspond- 
ing month of 1938. During the first 
12 days of January, 1940, sales to- 
taled 683 (not including re-registra- 
tion), and dealers consider this 
figure favorable in view of the 
seasonal letup customary at this 
time of the year. 

The used car market here is be- 
ing kept in fairly healthy condi- 
tion since many factory workers, 
who were only recently called back 
to their jobs, are purchasing sec- 
ond-hand cars and paying for them 
on time. 


U. S. Rubber Sets 
Higher Operations 
In 2 Fisk Plants 


NEW YORK.—F. B. Davis jr. 
president of United States Rubber 
Co., announced last week that since 
the acquisition in December, 1939 
of the business and assets of the 
Fisk Rubber Corp., the company 
has step by step completed the de- 
tails incident to taking over the 
operation of the Fisk business and 
properties. 

Sale of the properties to United 
States Rubber Co. was authorized 
by the stockholders of the Fisk 
Rubber Corp. at a special meeting 
on Dec. 29. 

Included in the transaction were 
the Fisk tire plant at Chicopee 
Falls, Mass., and the textile mills 
at New Bedford, Mass. Davis’ 
statement reaffirmed his com- 
pany’s intention to continue opera- 
tion of both former Fisk plants, 
“probably,” he said, “at even 
higher capacity.” 

“The purchase of Fisk was based 
on our need for additional produc- 
tion facilities to meet the require- 
ments of our tire customers,” 
Davis declared. “Toward the end of 
last year, Fisk was using only a 
little more than half its produc- 
tion facilities, at a time when 
United States Rubber Co. needed 
more facilities. At the same time, 
our company felt that it was bet- 
ter for the economic balance of 
the country, as well as the whole 
tire industry, to utilize existing 
capacity rather than to build ad- 
ditional plants. 


“From the beginning of the ne- 
gotiations that culminated in our 
purchase of the properties of Fisk, 
it has been, and is, our intention 
to continue the production of the 
Fisk brands. Then, at the Fisk 
plants, and as rapidly as is pos- 
sible, we intend to add production 
of United States Rubber Co. 
brands.” 


Warnock to Head 
Indianapolis Assn. 


INDIANAPOLIS.—C. O. War- 
nock was elected president of 
Indianapolis Automobile Trade 
Assn. last week. Warnock, who is 
president of C. O. Warnock Co. 
(Ford), served as president in 1938 
and succeeds R. E. Hickman, presi- 
dent of Hickman Oldsmobile, Inc. 

Hickman was chosen treasurer 
for the current year. Wm. R. 
Krafft, president of Monarch Mo- 
tor Co. (Buick), was _ re-elected 
vice-president. Edwin F. Sullivan, 
president, of Service Glass Co. 
was chosen secretary. 

Other members of the board of 
directors include Browning Gent, 
Browning Gent Co. (Graham dis- 
tributor); H. E. Fadely, Fadely- 
Anderson, Inc. (Dodge-Plymouth) ; 
W. H. Schmelzel, Ace Motors, Inc. 
(Hudson distributor) and Mort 
Martin, Martin Truck Co. (Divco). 


Ill. Registrations 


Set New Record 


CHICAGO.—Registrations of mo- 
tor vehicles and the amount of fees 
collected established a new high in 
Illinois during 1939, the final fig- 
ures for the year reveal, as re- 
leased by Edward J. Hughes, sec- 
retary of state. 

Passenger cars of all models 
were up to 1,626,689 as against 1,- 
567,775 in 1938, while trucks were 
up to 232,888 from 222,582 the pre- 
vious year. 


AAR Names Watson 


President for 1940 
CHICAGO.—Glenn A. Watson, 
Minneapolis, has been elected 
president of Automotive Affiliated 
Representatives for 1940, succeed- 
ing Ralph E. McConnell, Phila- 
delphia. Other officers named are 
Bert Kaple, Atlanta, vice-presi- 
dent; Hy. R. Koslowsky, Los An- 
geles, secretary (re-elected); and 
Harry Ruben, New York, treasurer 
(re-elected). 

Ben M. Asch, New York, was re- 
named chairman of the board of 
trustees. Other trustees are Mc- 
Connell and M. H. Klinger, Los 
Angeles. Automotive Affiliated 
Representatives are sponsored by 
the Motor and Equipment Manu- 
facturers Assn. and were organ- 
ized in 1934 under MEMA auspices. 
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on the coast and to run the Long 
Beach plant, was to have been with 
us, but he missed the boat because 
of not getting back in time from 
a trip through his territory. 

+ * + 


IT WAS ON this voyage that I 
discovered something about this 
quiet George Haberfelde that 
should be written into the records, 
for it is George’s claim that he pi- 
oneered the time-payment system 
which is now the Rock of Gibraltar 
of the automobile business. George 
has been handling Fords for 27 
years and at the present time he 
is selling some 500 Fords and 
Zephyrs a year out of Bakersfield. 
Before becoming an automobile 
dealer, George was selling pianos 


Fort Worth Sets 
Annual Car Show 
For Feb. 25 to 27 


FORT WORTH, Tex.—The third 
annual automobile show, sponsored 
by the Fort Worth Star-Telegram, 
will be held Feb. 25-27 at Will 
Rogers Memorial Coliseum. 


Fort Worth’s automobile dealers 
said they are more optimistic for 
1940 than for any year in the last 
decade and believe more enthusi- 
asm is being shown by purchasers. 
The dealers voted unanimously for 
the Star-Telegram as sponsor of 
the event, and pledged their full 
co-operation in planning for the 
greatest show since the affair first 
was started. 


The show attracted 40,000 per- 
sons its first year, and more than 
50,000 last year. 


Aluminum Head 
Return Predicted 


CHICAGO.—At a meeting of the 
Society of Automotive Engineers 
here, J. Edward Schipper, member 
of the SAE, in reviewing current 
trends, predicted the return of the 
aluminum cylinder head due to in- 
creasing stability in the price of 
aluminum. He stated: 


“The need for keeping car prices 
down has prevented the use of 
aluminum cylinder heads. Better 
fuels permitted compression ratios 
of 6.5 and 7 to 1 with iron heads 
and while we could have perhaps 
gone up over 7 to 1 with conse- 
quent higher output and greater 
economy with aluminum, the price 
factor has interfered. Aluminum, 
of course, holds sway in the avia- 
tion field where high compression 
and supercharging requires the ut- 
most in thermal characteristics of 
the cylinder heads. 

“It is interesting to note, how- 
ever, that reports indicate that the 
return of a large number of 
jaluminum cylinder heads in the 
form of scrap used on cars of 1932 
and later vintage may so affect the 
aluminum market, that the price is 
apt to trend downward and in- 
crease the availability of the metal. 
The greatly increased use of alumi- 
hum for many other purposes over 
the past five years is also tending 
toward stabilizing and even lower- 
ing the price of this metal. If this 
takes place, it is almost certain to 
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and sewing machines on the time- 
payment system. Many of the ma- 
chines he had to pack on his own 
back and deliver thusly. He heard 
about the automobile industry and 
investigated. Finding there was no 
selling on time in that business, he 
thought the idea could be applied 
to automobiles just as it had been 
to pianos and sewing machines. 
So in 1913 he became a Ford dealer 
and financed his own time-pay- 
ments with great success. He says 
he lost no money in giving this 
credit in those early days, although 
he was the only one at the time 
so doing. 

I’m giving George the credit for 
being the time-payment pioneer, so 
if anyone disputes this claim I 
would like to hear from him. 

* * + 


THERE ARE a few sidelights on 
the California trip I’d like to touch 
upon before closing the chapter. 
Such as, for instance, at Yosemite 
when the good folks in the Detroit 
office of AuTomoTive News chipped 
in their pennies to send me a 
“happy birthday” telegram on the 
5th, which was received as the 
economy run prizes were being dis- 
tributed. Over the megaphone came 
“Important telegram for Chris 
Sinsabaugh,” which was read, fol- 
lowing which the wives of the 
automobile editors present joined 
voices in singing “Happy Birthday 
to You.” Movies were being taken 
at the time, and the singing be- 
came a part of the performance. 
Listen when you see the newsreel 
and you'll find I’m right. 

* 


K * 


SOMEHOW OR other I had a 
week of birthdays out there. So it 
seemed, for at San Francisco Tom 
Ray, Pontiac’s regional manager, 
gave me a birthday dinner at the 
Claremont Golf Club in Piedmont, 
and the lunch of the San Fran- 
cisco Motor Car Dealers Assn., en- 
gineered by Tod Bates, was cred- 
ited up to that account, too. And 
in Los Angeles on the way back, 
the affair at the Barney Oldfield 
Country Club was rated in this 
same category, and I was given 
the checkered-flag sport shirt as a 
birthday present. 

* 


* * 


IN A WAY the Verne Orr affair 
at the Columbia Broadcasting Co.’s 
studio might be termed a pre- 
birthday party. I’ve already told 
you about that but I feel I owe a 
debt of thanks to Bill Betts, Ruth- 
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AUTOMOBILE DEALERS of Southern California gather to 
Clab, where the dealers told Sinsabaugh that, at any 
backs—and proved this by the shirt pictured a 
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Wholesale, Retail 
Finance of Cars 


Shows Increase 


WASHINGTON.—Wholesale and 
retail financing in November of 


rauff & Ryan’s California manager |1939 were larger than in October 


on Dodge cars, for opening Colum- 
bia’s doors for me, getting my 
name and title in the bright lights 
over Columbia’s marquee and 
bringing me before the camera 
with Edward G. Robinson and Ona 
Monson. And thanks, too, to Andy 
Kelly, J. Stirling Getchell’s tom- 
tom beater, who looks after the 
Plymouth and De Soto publicity for 
the Chrysler Corp. of California, 
under the direction of Verne Orr, 
for taking me to see “Gone With 
the Wind.” 





DeForest Is Elected 


PLAINFIELD, N. J.—John DeForest 
has been elected president of the Tri- 
County Automotive Assn., succeeding 
Raymond Mercready. Other officers 
include: vice-president, Lester Soper; 
gocretory, Walter A. Olsen; treasurer, 
R. D. Martin; trustees, Ernest Dor- 
flinger and William Colucci. Harold 
McCusker and John L. Winter con- 
tinue as trustees of the group. 
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and in November of last year, U. 
S. census bureau figures revealed 
last week. 

November wholesale financing 
totaled $134,922,226 against $130,- 
331,832 in October and $130,677,117 
in November, 1938. Retail financing 
reached a total of $113,940,605 in 
November. This compares with 
$109,792,573 in October and $91,564,- 
965 in November a year ago. 


For the first 11 months of 1939, 
wholesale financing aggregated $1,- 
327,777,631, which compares with 
$990,942,919 for the full year of 
1938. Retail financing totaled $1,- 
243,388,431 for the first 11 months, 
which is to be compared with $1,- 
010,864,033 for the 12 months of 
1938. 


The number of cars involved in 
financing operations in November 
was 272,735, while the number was 
267,702 in October and 221,527 in 
November, 1938. 


New car financing at retail in 
November totaled $63,999,711; used 
cars, $49,463,312; and unclassified, 
$477,582. 


Stetler Elected Head 


Of York County Assn. 

YORK, Pa.—York County Auto- 

mobile Dealers Assn. has elected 
the following: 

President, D. E. Stetler, (Dodge- 
Plymouth); vice-president, W. Arch 
Miller (Buick); secretary-treasurer, 
C. E. Snyder (Hudson); directors, 
W. F. Grove, (Oldsmobile-Cadil- 
lac); R. C. Keller (De Soto-Plym- 
outh); H. Frank (Studebaker); G. 
A. Davis (Ford) and H. Fritz, 
(Nash). 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





ALOHA! C. W. MacFarlane, one 

8 
goodbye to Chris Sinsabaugh, editor 
of Automotive News, and Jim Houli- 
han, advertising man, as they leave the 
sunshine and fiowers in Southern Cali- 
fornia to go back east. 


B. C. Drafting Rules 


To Govern Transport 
VANCOUVER, B. C.—Regula- 
tions, under which the motor 
transport business of British Co- 
lumbia will operate in future, are 
being drafted by the public utili- 
ties commission which was given 
control of the industry under the 
Motor Carriers Act passed at the 
last session of the legislature. 

Dr. W. A. Carrothers, commis- 
sion chairman, said no important 
changes in principle are proposed 
in the new regulations. There may 
be some alterations in fees to make 
them more uniform, steps to cor- 
rect abuses in the business and 
provision made for greater flexi- 
bility in administration, he said. 
Buys War Bonds 


MONTREAL.—Champion Spark Plug 
Co., of Windsor, has subscribed for 
$200,000 of the $200,000,000 Canadian 
3% percent war loan recently launched. 


relations director for Hudson, 
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Petroleum Taxes 
In 1939 Hit Total 
Of $1,334,969,900 


WASHINGTON.—The petroleum 
industry and consumers of petro- 
leum products paid a tax bill of 
$1,334,969,000 last year, according 
to authoritative estimates. This 
total, a new record, represents an 
increase of nearly 4 percent over 
the 1938 petroleum tax figure and 
a 100 percent advance over 1929. 

Here is how the 1939 tax bill is 
estimated in detail: 

State gasoline taxes, $815,000,000; 
federal gasoline tax, $215,000,000; 
real and personal property taxes, 
$138,500,000; income taxes of all 
kinds, $44,460,000; severance taxes 
and drilling permits, state and 
local, $41,300,000; lubricating oil 
taxes, federal and state, $29,600,000; 
federal pipeline tax, $11,000,000; 
capital stock taxes, $7,200,000; fed- 
eral import taxes on petroleum and 
products, $6,750,000; registration 
fees and licenses for petroleum 
company vehicles, $5,620,000; state 
petroleum inspection fees, $5,460,- 
000; local gasoline taxes, $4,320,000; 
federal excises on automotive 
equipment used by the industry, 
$4,310,000; corporation franchises 
and mercantile licenses, $4,000,000; 
state and local sales, privilege and 
occupational taxes, $2,263,000; state 
sales taxes on automotive equip- 
ment used by the industry, $186,000. 





Register as Lobbyists 
LOUISVILLE.—C. L. Bell, Louis- 
ville, representing the Kentucky Mo- 
tor Vehicle Assn., and C. M. Criscillis, 
Williamsburg, representing motor in- 
dustries, registered at the state capi- 
tol at Frankfort last week as lobbyists. 
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Good for You- | 


this One Complete Financing Service 


...it lets you concentrate on selling cars... helps close sales, too! 
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3. USED CARS—RETAIL 


AS A SUCCESSFUL car dealer, you know 

the importance of a dependable, easily- 

understood time payment plan which 

functions quickly and is free of red tape. The less 

time you have to give to financing, the more time 

you have for se//ing cars; that’s how C.1.T. complete 
jinancing service helps you! 

C.I.T. provides everything you need in sales fi- 
nancing:—streamlined plans that include floor mod- 
els, demonstrators, used cars and new cars. C.I.T. 
helps sales, too, for customers know the C. I.T. Bud- 
get Plan and like it! Millions have used it and thou- 
sands of alert dealers know that it helps close sales. 

From your own standpoint, there are these other 
advantages in C.I.T. service:— Prompt, on-the-spot 
credit investigations; friendly, considerate consumer 
contacts; adequate insurance nationally serviced; im- 
mediate purchase of acceptable paper by office near 
you; ample funds for all requirements. C. I.T. is not 
subject to local or regional economic disturbances. 
Ask the C. I.T. representative for the complete story! 








4. NEW CARS—RETAIL 


C. I. T. is the world’s largest independent sales 
Jinancing institution, established in 1908, and serv- 
ing dealers and purchasers everywhere through 
more than 195 local branch offices ...each a self- 
contained, fully-functioning unit. 


CLT 


CORPORATION 


Sales Financing 


A Unit of Commercial Investment Trust Corporation 
Combined capital and surplus over $100,000,000 
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